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Town prepared to maintain rapid industrial 
growth with new services, more land 

The Town of Alexandria has enjoyed 
remarkable industrial growth in recent years, 
largely due to the availability of reasonably pric
ed, fully serviced lots in a modem industrial 
park. 

To keep the momentum going, the town took 
action a few years ago to complete and substan
ti!tlly improve services to the industrial area and 
to increase the number of lots available. 

In 1984 construction began on a three-year, 
$ I .4 million project to install new sanitary 
sewers, water and electrical services. The 
federal government agreed to pay half the costs . 

New streets were built, a 350,000 gallon 
elevated water storage tank was erected, a 
$315,000 electrical substation was constructed 

and miles of sewers and watermains were in
stalled . The bulk of the work will be completed 
this year. 

Most of the work was done by the local public 
works department and the Alexandria Public 
Utilities Commission, which has also been busy 
with a new distribution transformer, street lights 
and new primary and secondary electrical lines . 

A new sanitary sewer pumping station has 
been installed and the w;iter tank corrects water 
pressure problems that existed previously for 

some industries . 
Another 27 fully serviced lots are now 

available in the first phase of the industrial park. 
Last year the town prepared itself for substan-

Glengarry Memorial Hospital 
serves the community well 

The Glengarry Memorial Hospital has the 
latest technology to serve the community. 

The hospital recently acquired a Coulter lab 
machine. This piece of equipment can make all 
kinds of tests on blood samples and it is the se
cond of its kind in Canada. 

With six doctors on call and another 25 
specialists available, the hospital can handle 
most cases, or at least prepare them for transfer 
to a larger facility . Local practitioners are on 
call on a rotation basis 24 hours a day, seven 
days a week. 

tially more industrial growth well into the future 
through the purchase of a 187-acre property im
mediately adjacent to the industrial park. The 
property will be officially annexed from Kenyon 
Township later this month . 

About 35 acres along Hwy. 43 will be reserv
ed for a residential development. The remain
ing 152 acres will be kept for industry . 

Mayor J. P. Touchette says the town is ready 
to accept almost any industry, except heavy 
water users, but prefers smaller firms to expand 
on the varied industrial base that currently 
exists . 

New industries may qualify for financial 
assistance under the federal government's 
Regional Industrial Expansion Program. The 
assistance can be as much as 75 per cent of land 
acquisition, servicing, construction and equip
ment costs . The actual amount of the assistance 
is negotiated and depends on the number of jobs 
created. 

A wide variety of manufacturers have 
established new plants in Alexandria in recent 
years . At the same time, sev:eral of the town 's 
older employers underwent major expansion 
programs. 

The diversified industrial base is the town's 
greatest asset, according to the mayor, who says 
local industries employ about 2,500 people. 

for establishing a manufacturing plant and 
relocating key staff also take into account 
schools serving the town, which offer programs 
in either English or French. 

'' Alexandria can offer nearly everything you 
could want to find in a big city,'' said the mayor, 
"and we have the advantage of being a small 
town in the heart of a beautiful agricultural 
county." 

The town's commercial sector is also expan
ding rapidly, said Mr. Touchette, who praised 
the community's grocery retailers in particular, 
noting they offer a wide variety at competitive 
prices. 

"If you can keep the shoppers at home for 
their groceries, you'll keep them at home for 
most everything else," he said . 

There is an abundance of manpower available 
for new industries and assistance can be provid
ed for training. 

The location is ideal, added the mayor, poin
ting out Ottawa and Montreal are each only an 
hour 's drive away. The town is situated on a 
main CN Rail line and Glengarry Transport Ltd . 
(GTL), headquartered in Alexandria, can offer 
delivery within 24 hours. 

The town is only IO miles away from both..&.. 
Hwy. 401 and Hwy. 417 , the main four-lane"Wl 
links to Toronto, Ottawa and Montreal, and is 
served directly by Hwy . 43 and Hwy . 34. 

.. 

The hospital is also well equipped to conduct 
electrocardiograms, take x-rays and give blood 
transfusions . Patients can be transferred to other 
doctors with ease. 

The hospital handles more than 16,000 cases 
a year in its out-patients department, an average 
of more than 40 cases a day . 

Serving the community for more than 20 
years , the hospital is in contact with all poison 
control centres and larger specialty units. 

Casualty officers are available in the emergen
cy department on weekends to deal with pro
blems promptly . 

Potential industries find the town attractive for 
a number of good' reasons, he said, including 
the parks and recreation facilities. The 
Glengarry Sports Palace, the Alexandria Curl
ing Club and the Glengarry Golf and Country 
Club are major pluses, he said. The golf club 
has launched a project this year to expand the 
course to 18 holes. 

The population signs may state 3,300 people 
live in Alexandria, but Mr. Touchette argues 
that when the people who live within a half mile 
of the town are added, the population exceeds • 
5,000. 

Those looking at Alexandria as a possible site 

'' And if everyone who worked in Alexandria 
lived here, we'd have a population of 15,000," 
he added. 

Alexandria looking west 
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Tootsie's is the fashion centre 
Although it's only been in business less than 

~ wo years, Alexandria ' Tootsie's Store has 
already established itself as the fashion place for 
the town and surrounding communities . 

Owner Martin Lax opened his store, located 
at 68 Main Street South, in August of 1984 and 

- ere are now five people working at the store. 
Manager Heather MacCuaig supervises the 

friendly and courteous staff and keeps 
everything running smoothly . 

Part-time employees Tracy and Tara Bankley 
are always willing to offer helpful advice, along 
with a friendly smile and Warehou e Manager 
Patricia Carriere takes care of all the stock. 

Finally , there's Natalie St. Denis who is 
responsible for creating the original and eye
catching window displays. Her artistic skills are 
used a great deal to brighten up the front of the 
store. 

Tootsie's always has specials and sales, in 
order to help people look great and save money 
at the same time. To help customers keep up 
to date on what the store has in stock, it regular
ly advertis'es in The Glengarry News and 
distributes flyers frequently. 

Things have been going so well in Alexan
dria that Mr. Lax has expanded. A Tootsie's 
store opened in Cornwall in September of 1984 
and another one opened its doors in Kingston 
in June of 1985. 

A few months later, in September, a second 
Tootsie's location opened in Cornwall. Other 
locations can be found in Sudbury and the latest 
store to open is in Sault Ste. Marie. 

While the Tootsie's chain is expanding into 
other markets, the Alexandria Tootsie's store 
has also undergone some recent changes. The 
Main Street South location is expanding, which 
will mean more clothes , more display space and 
more change rooms . 

For all your 
Fashion needs • • • 

Our styles go from smart to sporty, fun to 
fantastic with looks to take you anywhere. 

Leon Vanni Jeans, Sweet Baby Jane 

Shirts, 2-piece Pant Suits by Pacha Bell, 
Skirt Sets, Heart Beat 

Bathing Suits, Sweat 
Blouses, Coats, 

Pants, Necklaces, 
Earrings, Bracelets, Beads, Ties ... 

You name it ... Tootsie's has it 

-
68 Main St. Alexandria ------ ..... -· "---
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We are proud to 

announce we have 

joined BMR 
(Building, Material, Renovation) 

Distributor for 

TRADITION WINDOWS 
& PATIO DOORS 

(Industrial Park, Alexandria) 

Tradition 
Casement Windows 

Available in cedar, aluminum white , 

ivory and brown 

Tradition 
Vinyl Clad Cover Series 900 
Patio Doors 
Pine frame, aluminum and vinyl clad , 

Special 

soiFF List Price 
Cash & Carry 

VISIT OUR STORE 
and select from more than 
1,400 MOOR-0-MATIC Cus
tom Colors-all harmoni
ously arranged on purse
size take home chips. Top 
quality interior and exterior 
products are quickly and ac
curately blended to fit your 
decorating needs. 

LUMBER 
un·t~IU/1 UJ r. 0.: /' ,; /(.'/Ill/ l/ LW . 

Gilles & Bernard Menard 

296 Main St. S. Alexandria 525-4723 

The Glengarry News, Alexandria, oil;--

Everyone. from amateur to 

professional can ·find what 

t~~ro,~~.~~ ~dt ,1~!,fla~~ M~~.!~~~mug, ro~io- , 
novices can find everything under the sun in ing this large purchasing group is that it offers I 
lumber and hardware supplies at Menard guidelines on certain products. 

Lumber. The Menards can find out which stock is a • 
Customers ranging from renovators to con- slow mover or which one sells quickly . The 

tractors can pick up either large volumes of brothers also have connections with Sodisco, a 
lumber for building projects or odds and ends hardware suppliers buying group. 
such as ladders, Light switches, door hinges and 
toilets. Although Mr. Menard does not have any 

Bernie and Gilles Menard , joint owners of the definite plans for expanding his business, he 
Alexandria business , have an estimated 8,()()() says he will concentrate on ways to erve his 
to 10,000 square feet of lumber stored in their cuStomers better. 
two warehouses . Existing services such as free delivery , a wide 

The store began in 1980. In September 1985 choice of hardware tools accommodating 
the brothers became members of a large buy- various pocketbooks, building cost estimates and 
ing group called Building Materials and Renova- advice on building supplies and techniques are 
tions , BMR. already offered at the store. 

With this group, composed of independent If a customer has a particular order , the 
buyers , Menard Lumber is able to buy lumber Menards will do their best to get that product. 
tock at reduced costs. Consequently , customers " If we don ' t have it, we' ll tell them where 

can purchase merchandise at lower prices . they can get it," said Mr. Menard . 

Stit\ili l.i\'IN(; 
SERVICE 
DEPOT 
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Activity never stops at 
Priest's Mill Restaurant 

Successful businesses never stop changing and 
& mproving and the restaurant business is no ex

ception to the rule. 
Alexandria's Priest's Mill , a showplace 

restaurant of the town, offers fine food and a 
truly historic atmosphere. In 1969 Agnes and 
Ewen McDonald bought the Hub Restaurant, 

11, adjacent to the old mill building. 
From 1975 to 1977, they supervised a major 

renovation project that saw the business turned 
into a shrine to the area's early settlers. Old 
beams, doors, panelling, bricks, cornice work, 
old verandahs and a variety of other materials 
were used to create a truly unique dining 
experience. · 

While the McDonalds have a restaurant that 
is a true conversation piece, they've hardly 
rested on their laurels. 

The Priest's Mill now serves a Sunday brunch 
from 11 a.m. to 2 p.m. This buffet meal has pro
ved to be very popular with the after-church 
crowd as well as the restaurant 's regular 
customers. 

"We find quite a few families coming in for 
the brunch after church," Mrs. McDonald said. 
"Even before we introduced the brunch, we 
were a popular place for the church crowd to 
meet. The buffet just gives the restaurant an add
ed dimension." 

Word of the McDonald ' s success has spread 
far and wide and many diners on an average 
evening can be found from Montreal's West 
Island, Hawkesbury, Cornwall , Massena, NY, 
Valleyfield and Ottawa. In spite of this 
widespread notoriety, the Priest's Mill still 
depends heavily on its regular Glengarry 
customers. 

While the restaurant i• attracting some 
. , American diners, Mrs . McDonald said they 

aren't getting as many as one would expect, con
sidering the strong value of the American 
currency. 

"We do get some American business," she 
said. "The weakness of the Can;:.dian dollar 
gives us an introduction, but Americans still 

·• aren't aware of what is available on this side of 
the border. They don't know about the great 
deals that are here.'' 

Another popular feature is the recently in
troduced prime rib roast of beef. The dish has 
been introduced as a regular item on the menu 
and the public response has been very 

encouraging. 
"The response has been tremendous, " Mrs. 

McDonald said. "We're very happy with the 
quality of beef we're getting." 

The McDonalds have always been strongly 
Canadian and it has bothered them that they 
were unable to find a suitable Canadian product 
to use as their house wine. Recently they found 
such a wine and now diners can enjoy a glass 
or bottle of domestic vintage with their meal . 

''Wine salesmen have been after us for years 
to carry a Canadian wine as our house wine,' ' 
Mrs. McDonald said. "We kept telling them we 
would as soon as we found one we were happy 
with." 

The restaurant now offers a choice of either 
Colio Bianco or Colio Rosso, two products 
made in Essex County, near Windsor. 

Diversification is the catch-word in the 
business world of the 1980s and the McDonalds 
have heeded the call. In December of last year 
they opened a small craft and gift shop called 
Christmas Bells. 

Located next to the restaurant, the shop grew 
out of the McDonald's love for crafts, antiques 
and decorating . Mrs . McDonald describes the 
store's stock as being both country and tradi
tional and future plans call for an expansion of 
the store's size. 

" We decided to open the shop because we've 
always enjoyed collecting antiques and we've 
done a lot of decorating," Mrs . McDonald said. 
"It's a fulfillment of something we've always 
wanted to do . We were involved in decorating 
the restaurant and we've always been interested 
in these areas.'' 

The expansion, which will enlarge the store 
almost three times, will allow the McDonalds 
to bring in more stock and display the items bet
ter. In addition, they'll also be able to display 
and sell a full line of antiques. 

"We opened the store to complement our 
other business," she said. "We feel it will ap
peal to our customers. It's open Sundays and 
it gives them a little something extra, a place 
to browse in." 

As for the future, Mrs . McDonald admits she 
has some ideas in mind, "but there's nothing 
concrete. We're still working on them." 

Whatever those ideas might be, local diners 
can be assured of having a first-class restaurant 
to call their own, right in the heart of Glengarry . 

Pl\1£ST·s 
MtLL 

RESTAURANT 
& 

PUB 

Dear Friends: 

We welcome the opportunity to thank Alexandria and 

area residents for their patronage throughout the year. 

Though we ha\le appreciated many words of praise from 

\lisitors from e\lery direction, the support we recei\le from 

our community gi\les us the greatest sense of pride. 

For those who are new to our area and unfamiliar with 

what we ha\le to off er, we would like to outline our 

facilities: 

Priest's Mill offers three distinct styles of dining: 

Steak and seafood after fi\le on our main Dining Room 

Pubfare in the Gristmill Pub 

Casual family dining in the Settlers' Cabin. 

--------NEW--------

SUNDAY BUFFET BRUNCH 
From 11:00 a.m. to 2:00 p.m. 

Adults 9.95, Chi.ldren 'l; to 11 yrs. 4.95 
Under 7 yrs. Free 

Reservlltions Recommended 

ROAST PRIME RIB "AU JUS" 
A New AdditiolL To Our Menu 

Available Evenings: Thursday to Sunday 
(Daily in Summer) 

COUNTRY GIFT SHOP 
Two Doors Down The Street 

Come and browse at Christmas Bells, soon to be named 
'Jenny William '; where we continue the atmosphere of 
Priest's Mill in our 'country store'. 
Offering ... Country and Traditional Decorating Ac-
cessories .. . Unusual Giftware ... Folkart ... Antiques ... 

'A Country Store with Countn; Prices " 
. 

For those who \lisit us for a weekday lunch, we offer a 

three course business luncheon special in all areas. 

Our banquet hall pro\lides a pri\late area for weddings, 

banquets, retirement parties, Christmas parties and e\len 

as a gathering place for friends and relati\les at a time of 

mourning. 
We also ha\le facilities to ser\le the business sector 

whether it be a breakfast meeting, dinner meeting or 

seminar. 

On behalf of e\leryone at Priest's Mill, we look forward 

to ser\ling our community for many years to come. 

Yours truly, 

Ewen & Agnes McDonald 
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Changing to serve customers ·even better 
Things always seem to be changing and im

proving at Garry Vallance's V&H Equipment. 
the firm had before and Mr. Vallance expects 
this will help to cut down cost to the customer. 

Mr. Vallance has operated the Case
~ntemational farm equipment dealership from 
its Hwy. 34 (Glen Gordon) location for the past 
eight years. While the firm still offers good ad
vice, a wide selection of parts and top equip
ment at good prices, the business has seen quite 
a few changes in the last year, all of which will 
result in better service to local customers. 

ment's success has to do with a corporate 
takeover. In February of last year, Tenneco 
bought out International and has since embark
ed on a buyer incentive program that many 
farmers have obviously found difficult to resist. 

''Tractors are moving well and just everything 
across the board is doing well," Mr. Vallance 
said. "We sold two forage harvesters in January 
and that's abnormal ." 

"It's two to three times bigger than what we 
had before," he said. " We'll be able to haul 
three times the load and that should reduce the 
cost to the customer. " 

Another big improvement can be found in the 
parts department. The parts inventory has been 
expanded and, with the help of the computer, 
parts inventory control has been simplified. 

people doing their own repairs on farm 
machinery . We have about $20,000 more in 
parts than we had last year and the company has 
reduced the cost of parts considerably." 

The service area now boasts three full-time 4 
mechanics and a fourth is expected to join the 
company in the spring. 

V &H Equipment has grown a great deal from 

A new computer system, with three terminals, 
was added recently and it's proving to be a great 
help in the day to day running of the business. 
Now, at the touch of a button , any employee 
can get the information they need on parts in
ventory, payables and receivables , financial 
statements or any other aspect of accounting. 

The company recently bought a large flatbed 
truck for making equipment deliveries to its 
customers . The new truck is larger than what 

" We did this to provide better service to our 
customers," he said. " There seem to be more 

its humble beginnings in 1977. If the past few 
years are any judge, it will keep on expanding ~ 
and improving in order to provide top service 
and the lowest price possible. 

''I never knew for sure just how many parts 
we had in stock,'' Mr. Vallance said. Now, with 
the help of the computer, he can find out in a 
matter of seconds. Before the computer arriv
ed, he'd have to wait until the year-end inven
tory to find out just how many nuts, bolts and 
other parts he had on stock. 

While the introduction of computers can cause 
a bit of confusion in some firms, V&H Equip
ment was fortunate to have an employee who 
already knew how to talk to computers . 

"We were lucky in that our bookkeeper, 
Margaret Clark, had taken a computer course 
ibefore," Mr. Vallance said. "She was already 
~uite knowledgeable about computers. She knew 
the basics of it and made the switch-over very 
~sy for us ." 

In spite of a poor market fur farm equipment, 
Mr. Vallance said his company had a decent 
year. 

"Sales were excellent this winter," he said. 
"I don't really know why they picked up then. 
Usually we'rn busy at other times of the year. 
It just doesn't make a bit of sense." 

One possible explanation for V &H Equip-

Serving Area Farmers Since 1978 

V &H Equipment, Highway 34, North of Lancaster 

· Your Agri-business is our business! 
We specialize in Tractor and Farm equipment service, we want to get you back on the land 
fast and safely 

See our full line of Case-International 
See us for all your needs and look over our new and used equipment and implements, we will be happy to 
quote you our low prices. • 

V & H EQUIPMENT Reg'd. 
Highway 34, Lancaster (at TV tower) 347-2431 [I II~. Ill. 

• 



The Glengarry News, Alexandria, Ont. Wednesday, April 9, 1986- Page 7 . ~~~~===~==================~~~==~==~ 

• 

·• 

• 

Woodings--Railcar working even harder 
It hasn't been a great year for Canada's rail 

giants and that has meant Glengarry 's 
Woodings-Railcar has had to fight harder for 
business. 

The South Lancaster-based firm produces a 
wide variety of machines and equipment for the 
railway industry and when the train giants suf
fer, Woodings-Railcar has to push even harder 
to stay on top. 

Originally known as GSP Management, the 
firm has its head offices in the old Moosehead 
Inn in South Lancaster. Formed originally in 
Montreal in 1960, the company, which has 
plants in Alexandria and Prescott, turns out 
everything from railcars to track measuring 
guages. 

Since it relies to such a large extent on the 
fortunes of companies such as CN and CP, 
Woodings-Railcar keeps a careful eye on the 
market and how the railway sector is doing. In 
the past year, it wasn't doing well at all. 

In early March, CP Rail announced its earn
ings dropped to $124.8 million from $198.4 
million the year before. All that translates into 
a tougher market for Woodings-Railcar. 

"It's been a tough year for the railroad 
business," said Rob Winn, the company's vice
president, finance. "It's been harder for us to 
get business and we've had to be a lot smarter. 
We have to work harder to maintain the market 
we have.'' 

Much of what the firm sells deals with track 
maintenance and while the railroads can't forget 
about that aspect, they can defer work, putting 
off until tomorrow what could be done today. 
All that means Woodings-Railcar has to work 
harder and be smarter in order to keep the 
valued position they already have in the 
business. 

The company's roots can be traced back to 
Montreal when, in 1960, some businessmen 
formed General Spring Company Limited, 
which made springs for a wide variety of uses . 

Two years later, the company entered the 
railway sector and is still involved with it to this 
day . 

GSP Management was formed to act as a 
holding company for a number of varied firms. 
Under its control was the General Spring Com
pany, a railcar division, a railway equipment 
house, a foundry and a company that makes 
heavy duty springs. 

In the late 1970s a movement began to 

amalgamate all of these individual companies 
and the process was completed in 1980 when 
GSP became one entity. 

The firm, owned jointly by Martintown-area 
residents Noel and David Noseworthy, has been 
in Lancaster since 1978 and it employs 15 in 
its office, 40 in the Alexandria plant and another 
40 in Prescott. 

One of the firm 's best known products is the 
Woodings Railcar Anchor, which is a heavy-

,, . ' I .• 

duty clip attached to the underside of rails to pre
vent them from shifting sideways. 

Other products include various rail motor cars 
that can be used for transporting work crews, 
equipment or sometimes both . They come in 
two sizes, capable of carrying anywhere from 
two to six men. 

Although the rail industry might not be do
ing that well lately, Woodings-Railcar seems to 
be one company that is right on track. 

... .. " . . . 

A Quarter Century Old and Growing 

WOODINGS - RAILCAR, Prescott Plant 
Rail anchors and other track fasteners 

WOODIN GS - RAILCAR, Alexandria Plant 
Track motor cars, trailers, guages, railway signal component castings. Marine and industrial non
ferrous machined castings. 

Serving the needs of the Railway and Industrial sectors in Canada and Abroad 

WOODINGS - RAILCAR LIMITED 
P.O. Box 610, Lancaster, Ont. 347-2483 
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Consoltex expanding in new areas 
One of the main reasons Alexandria's Con

soltex has managed to stay so successful in the 
precarious textile business is that it relies on the 
motto "change is progress." 

Since its inception 22 years ago, the company 
has made numerous innovations in equipment, 
production methods and technology. 

Consoltex has six plants across Quebec and 
Ontario. The Alexandria factory specializes in 
the dyeing, coating, printing and finishing of 
nylon fabric. This fabric is used in sportswear, 
mountain climbing gear, ski garb, rainwear and 
nylon linings in jackets. 

OPP and American Hockey League jackets 
are made out of Consoltex's nylon . This ver
satile material is also found in Cooper's hockey 
gloves. 

The plant produces 28 basic products . 
Material for flag and luggage is also made here. 
In addition, Consoltex prints logos on the fabric. 

This year's projects will include partial plant 
reorganization and the improvement of a water 
conservation project. The plant has already in
stalled a water cooling system which saves 
l ,500 gallons of water a year. Additional work 
needs to be done to the water conservation 
system to reach the goal of 3,500 gallons of 
water saved annually. 

The company is in the midst of re-organizing 
35 per cent of its plant to allow employees to 
work closer together and to facilitate the work 
flow and communications between the plant 's 
management and departments . 

"This renovation is creating seven new jobs," 
said Plant Manager Yves Cheney. The factory 
currently employs 168 people. 

It is also modernizing its warehouse, where 
thousands of dyed rolls of fabric wait to be 
transported. Shelves are being realigned to ac
commodate a computerized lift truck which runs 

on a pre-set route and is programmed to pick 
up a specific roll of finished fabric . 

Mr. Cheney says this new mechanized system 
is much faster in getting the finished goods out. 

Throughout the years Consoltex has been 
striving to find more efficient ways of dyeing 
their products. At the same time they are diver
sifying their goods. 

Recently the Alexandria textile plant was in
volved with a chemical company for about two 
years to develop a new breathable fabric called 
dermoflex . Clothes made from dermoflex will 
allow perspiration on the skin to evaporate, 
while keeping moisture out. 

Ski patrols at the Bromont 86 racing event 
wore ski jackets made of Consoltex 's new der
moflex fabric . 

Mr. Cheney said Consoltex plans to branch 
out into material for roofing and silos as well 
as grab a piece of the computer ribbon market. 

The plant manager emphasized the importance 
of expanding into new areas . He pointed out it 
was essential, especially in a precarious industry 
as the textile business , that Canadian industry 
must aim (or a high-quality and different fabric 
product in order to compete with the Third 
World countries. 

Because the Asian countries produce cheaper 
materials at a much lower cost, " there is no use 
in competing with Asia," he said. 

This constant pursuit for high-quality , high 
technology fabrics and more cost-efficient pro
duction methods keeps Consoltex on its toes . 
The company for years has been diversifying 
and expanding its line of products . 

The Alexandria plant employs 15 technicians 
to research and evaluate dyes and new 
chemicals . New fabrics, new coatings, and new 
machines are constantly being sought. In addi
tion, more efficient ways of dyeing the rolls of 

fabric researched . 
The company is also always on the move to 

upgrade equipment. In October 198~ a new 
washer was purchased. With this piece of equip
ment, Mr. Cheney explained, the fabric is wash
ed faster , using less water. 

Also purchased was a Rarnisch calendar. The 
new calendar can change the fabric's surface by 
either closing up the pores or flattening the 
material's pile. Fabrics containing down feathers 
are treated on this machine. 

Another recent purchase is a machine called 
-the stork, which has two jobs. It applies coating, 
such as waterproof repellent, on the fabric and 
it also prints logos on the material. 

Many of the plant's production areas are 

automated. The dyes ' time, quantity and 
pressure applied to the large rolls of fabric can 
be controlled by computerized Asisa jigs which 
are overseen by another computer. 

"We have to get away from the obsolete 
equipment. It's a question of survival. If we 
don't get modem equipment, we won't exist,'' 
commented Mr. Cheney. 

The company is very conscious of quality con
trol. To ensure fabrics are the best possible 
quality , rolls of fabric must go through three in
spection processes . In addition, a special lab 
measures the cloth's durability against water 
pressures , flammability and sunlight. 

"It is much more sophisticated than people 
imagine," remarked Mr. Cheney. 

134,000 Square Foot CONSOLTEX Plant, Alexandria, Ont. 

FABRICS FOR THE SPORTING LIFE 
CONSOLTEX - In Glengarry Since 1973 

Alexandria 
Outerwear Divisi()n 
St. George St West 

• 

• 
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A team approach is key to success 
"We work strongly as a team. That's why 

1985 was so much of a success," explained Jac
que Titley, president of Titley Chev-Olds, Hwy. 
34 just south of Alexandria. 

Mr. Titley bought the dealership from 
Glengarry Motor Sales some 15 months ago. He 
thanks all his customers who have supported this 
acquisition and pointed out sales have increas
ed over 23 per cent since last year. 

The sales department is open weekdays from 
8 a.m. to 8 p.m. and Saturdays, 8 a.m. to 2 p.m. 

The service department is open from 8 a.m. 
to 6 p.m. Mondays, Tuesdays and Thursdays; 
from 8a.m. to 8 p.m. on Wednesdays, 8 a.m. 
to 5 p.m. on Fridays and 8 till noon Saturdays. 

Tilley offers the full line in sales and service 
of new Chevrolet and Oldsmobile cars, Chevy 
trucks as well as used cars, trucks and custom 
vans. 

Service department employees have been 
trained in the newest technical courses. 

Mr. Tilley credits his sales and service staff 
with the dealership's impressive performance. 
Many of the employees are holdovers from the 
Glengarry Motor Sales days. 

"I hope they all will stay with me. I'm hap
py with all my group," Mr. Tilley said. 

In addition to Robert Henri, sales manager 
and salesmen Jean and Robert Lajoie, Joel 
D 'Amour, Gerald Seguin and Michel Mont-

calm, Mr. Tilley has 19 employers dealing with 
"the total service aspect." . 

Mr. Titley has spent 17 years in the car field. 
He started as a salesman at Glengarry Motor. 
Sales in the early 1970s, when the dealership 
was located uptown. He then spent six years at 
MacEwen Ford as general sales manager and 
part owner. Since 1980, he has owned Tilley's 
Used Cars in downtown Alexandria. 

''The car business has always been good to 
me. It has been my dream-to own this place. 
Being from Alexandria and wanting to stay and 

not move is the reason I bought at this location. 
I thank all my customers and hope I can always 
stay in this area," he said. 

Titley Chev. Olds is active in the communi
ty, sponsoring a hockey team and participating 
in local fundraising events . 

Glengarry's newest millionaire, thanks to Lot
to 6/49, Jean Viau, chose Titley Chev-Olds 
when he fulfilled a dream of his own, to buy 
a candy-apple red Corvette. 

"It was delivered last week," added Mr. 
Titley. 

North Lancaster mill supplies 
25 others in Eastern Ontario 

Wilfrid Major Ltd,, located in the hamlet of 
North Lancaster, is a feed mill operation aim
ed at supplying both the local farmer and Shur
Gain franchise mills with the best products 
available. 

The feed mill offers all kinds of programs and 
products to fulfill today's high performing herd, 
poultry and swine operations. These programs 
and products, providing the farmer with the 
most recent technology in feeding and manage
ment of livestock and poultry operations, are the 
result of Shur-Gair research and development. 

A large part of the business involves manufac
turing and shipping product to some 25 Shur
Gain franchise mills in Northern Quebec and 
Eastern Ontario, including outlets in MaxviJle, 
L'Original and Iroquois. 

"We produce concentrate for mostly cattle 
and hogs," Wilfrid Major explained. 

Serving the modern-day farmer has always 
been a priority for Mr. Major. Wilfrid, his wife, 
Therese, and son John manage this family-

operated business which has a staff of IO full
time employees. 

When Mr. Major purchased the business in 
1959 from his uncle, Donat, be was producing 
25 tons of bagged feed per week. 

"We produce 20 times that per week now, 
mostly bulk," noted Mr. Major. 

Four major expansions, the latest in 1983, 
have facilitated the increased manufacturing 
capacity of the mill. The new 13,000 square foot 
warehouse stores bags to be shipped throughout 
Eastern Ontario . 

The Majors are active in the Glengarry com
munity. Both Wilfrid and John belong to the 
Knights of Columbus. John is also a member 
of the Richelieu and Optimist Clubs. 

The family has donated trophies to various 
agricultural clubs. 

Wilfrid Major Ltd. would like to thank their 
clientele for their loyalty . They see a bright 
future for agriculture in this area. 

Wilfrid Major Ltd. 

Balanced feed 

Bulk feed 

Pellet ·feeds 

Complete line 
of dog & cat food 

Serving Glengarrv 

smce 1959 

North 

Lancaster 

347-3211 

347-3919 

Grain Merchant 
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Going to the source 
can save you money 

If you want the best, sometimes it pays to go 
right to the source and that's certainly the case 
with Upper Valley Furniture Manufacturing. 

Since it opened its doors at its Boundary Road 
location in March of 1979, the company has 
turned out a wide variety of fine furniture for 
the bedroom, kitchen, dining and living room. 
A small group of salesmen see to it that this fine 
line of furniture is sold in hundreds of stores 
across the country and, as an added bonus, the 
public is more than welcome to visit the Boun
dary Road factory outlet at Cornwall. 

What the factory outlet lacks in interior 
design, it more than makes up for in savings. 
Customers can take their time and browse 
through a variety of furniture displays, featur
ing everything from dining room tables to china 
cabinets, and they'll be pleasantly surprised with 
the bargains they'll find waiting for them. 

The company is run by people who have spent 
years in the furniture business and that 
fcnowledge and experience shows. Daiton and 
Florence Merpaw, who run the firm along with 
daughters-in-law Connie and Beryl Merpaw, 
previously operated a small chain of furniture 
stores. Modem Furniture and Appliances at one 
time boasted two stores in Cornwall and one in 
Morris burg. 

The company imported a line of coffee tables, 
end-tables, bedroom and dining room sets from 
the United States and wooden kitchen sets from 
Quebec manufacturers . Things were going fine 
until the Quebec suppliers couldn't keep up with 
demand and a plummeting Canadian dollar made 
purchases from the United States more 
expensive. 

It was at that stage the Merpaws decided to 
get out of retail and get into furniture manufac
turing and wholesaling to stores. Today, the 
Boundary Road location has 5,000 square feet 
of space, which is divided between the factory 
outlet display space and the actual factory in the 
rear. The company's products tend to be main
ly done in oak and birch, two hard woods that 
are easy to work with . 

"Birch is nice to work with," Mrs. Merpaw 
says. "It takes a stain quite easily." 

Six or seven salesmen spread out across the 
country sell the Upper Village Furniture line to 
stores stretching from Newfoundland to Vic
toria, BC, which accounts for a good 80 per cent 
of the firm's business. 

Asked to describe her line, Mrs. Merpaw said 
it runs the gamut from traditional to modem but 
there is one thing that remains constant: quali
ty and attention to detail. 

·• 

"We sell fine wood furniture," she said. "A 
great deal of quality is involved. Everything 
here is handmade. The stain is hand wiped, hand 
rubbed and hand smoothed. We feel we have 
good craftsmen working for us." 

One advantage to shopping at the factory 
outlet is the customer is dealing directly with 
the manufacturer. If there is something wrong 
with an item, the customer can bring it back and 
it will be fixed right on the spot. 

While the company must keep coming up with 
new designs every year, Mrs. Merpaw said 
traditional styles are still very popular and pro
bably always will be. 

" It is very popular in every province except 
Quebec," she said. "I fi nd it's more popular 
in small towns. Traditional will always be in 
style, it will never go out." 

On a good day, the factory can tum out 80 
chairs or between 20 and 25 sets a day. The 
workers assemble and finish the pieces using 
parts that come from a variety of manufacturers 
in Quebec. 

What is it about the furniture business that has 
kept the Merpaw family in it for so long? Mrs. 
Merpaw says it's the challenge. 

"I enjoy dealing with the public and I always 
have," she said. "It's a very challenging 
business. Trends are always changing and you 
always have to be thinking of new models which 
we have to introduce twice a year. Sometimes 
we copy from something else we've seen but 
a lot are our own designs ." 

One of the recent trends has been a move to 
oak. Last year the company came out with a line 
of oak furniture and it's been selling well ever 
since. Mrs. Merpaw said for some reason oak 
is popular and everyone seems to want it. 

"Furniture buyers obviously know a good 
thing when they see it, or buy it and Mrs . Mer
paw said most of their sales come as a result 
of neighbors telling neighbors or friends telling 
friends. 

"People come here for the pricing and ser
vice and as soon as they come in they also see 
the qua) ity of the goods," she said. "Our 
reputation is spread by word of mouth. I think 
that must be how most of our business comes 
in.'' 

If expansion is any indication of success, then 
Upper Village Furniture must be doing 
something right. Plans for the future include 
similar outlets in Ottawa and the United States. 
Soon, many more people will know of the fine, 
hand built furniture this Glengarry success story 
is turning out. 

The Glengarry News, Alexandria, Ont. 

,,,1111,uc1 
nu-1,111 nc. 

We have been serving you in 
Glengarry and area with the 
Finest in Solid Oak and 
Birch Furniture for • 

SIX 

years. 

IPPII IILUCI 
n111,11111rc~ 

Dalton and Connie Merpaw 
Boundary Road, Cornwall 933-1090 or 933-0534 

,. 

·• 
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• TirLEY CHEVROLET-OLDSMOBILE 

• 

• 

• 

,, 

J 
·~ 

., 

CHEVROLET 

OLDSMOBILE 

A very sincere Thank You from 
myself, Jacque Titley, and all our staff 

(Fonnerly Glengarry Motor Sales) 

THANKYOU 
Although I have only been the 
owner of Tidey Chevrolet
Oldsmobile for fifteen months, 
I am pleased to say that you, 
our satisified customers, have 
helped us to exceed our 
expectations. 

(Formerly Glengarry Motor Sales) 

We're Number 1 Because We Try Harder , 

Hwy. 34, South . Alexandria 525-1480 or 347-2436 

.. 
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A part-time venture turns into busy business 
Ten years ago, auto entrepreneur Bill Camp

bell started Highland Motor Sales in Maxville, 
quietly, as a part-time business. At that time, 
it employed two people. 

Then, not so quietly, growth and expansion 
over the years created a second Toyota sales 
outlet, and two other dealerships: Ford and Hon
da. At this time, Highland Motor Sales and its 
sister operations, employs about 40 people . 

So much for the part-time venture . 
Mr. Campbell whose own highly successful 

sales background is nothing to sneeze at, at
tributes a big part of the success to Glengarry 
folk. But it is more than that. His, is a very tight 
ship, manned by experienced people in key 
positions. 

One of these people is General Manager 
Frank Alteen. When he joined the firm in the 
fall of 1985 , he brought along 26 years of ex
perience with him. Among working colleagues, 
his reputation is one who knows cars and the 
car business, particularly in the small import 
line. 

''We do everything to please the customer, '' 
says Mr. Alteen, who has worked with dealer
ships in Montreal and Ottawa. 

He says in a smaller locale, business on many 
occasions 1s conducted on a more personal level, 
since some of the clients are either friends or 
familiar faces. In the smaller demographics , 
customer dissatisfaction is something all dealer
ships would like to avoid . 

Nothing, however, is left to idle chance. 
Customer follow-up every three. six and 12 
months is carried out with systematic precision 
in the form of a detailed self-addressed, stamped 
questionnaire. If there is some dissatisfaction, 
the firm does everything to trace it to its source 
and remedy the situation. 

Former hadware store owner and 
businessman, Bill Wright, is another staff ad
dition to the firm, lending his expertise as er
vice manager. 

Heading up the other departments is Murray 
McEwen, parts manager, and Bill Metcalfe, 
sales manager for the used vehicles at all three 
locations . 

This ye8:f, the installation of a bench system, 
a revolutionary bodyshop tool, to repair 
damages to the uni-body car of the 1980s has 
caused a surge in business, and necessitated the 
hiring of extra staff. 

Requiring highly skilled operators, Higland 
Motor Sales is one of the few firms in the area 
with such a service. ' 

"The accuracy of the system," says Mr. 
Campbell, "is 100 per cent." 

Supervising the body-shop operations is Jac
ques Pariesienne. 

At a New Orleans auto dealer's convention 
recently, one subject on the podium was the 
ever-growing role of women in the auto 
business . Mr. Campbell who was at the conven
tion and believes women really do play an im
portant role in the business, put truth to his 
words and hired a woman as business manager, 
a traditonally male-dominated position. 

Receiving her initial training in Toronto, San
dy Blaney, as business manager, is responsible 
for the three sale outlets . Her work focuses on 
financial programs, extended warranties, 
disability in urance, under-coating . lay-off in
surance. etc. 

Already , the result of this new service, has 
been indicated by an increase in sales and sale~ 
warranties. 

This spring, the company will be operating 
under a fully computerized system. This will 
~an faster, more efficient customer service 
throughout the three departments, and other 
dealership outlets. 

Highland Motor Sales has yet another small, 
spin-off business, the schoolbus business. Under 
contract with SD&G school board, four buses 
regularly transport students to area schools in 
Glengarry . 

The report on the new business is that it's run
ning smoothly. Several part-time jobs, all fill
ed by women, have been created as a result. 

The company's banner is: "we believe in ser
vice." To this end, Bill says the staff tries very 
hard. Regular monthly staff meetings, along 

with the day to day operation of the auto dealer
ship, keeps everyone on their toes and in step 
with the competition. 

Adds Mr. Campbell : "They're excellent peo-· 
pie, and they enjoy what they're doing." 

A Decade of TOYOTA • 1n Glengarry 
Ten years ago we first opened 

our doors offering our friends and 
neighbors the Toyota line of fine 
cars and trucks. 
Since then Toyota has increased its 
share of the automotive market to 
where it has become the best
selling Japanese-built vehicle in 
Canada 

CAMRY 4-DOOR DELUXE SEDAN 

------

Frank Alteen, Manager 

We are proud of our products and proud of our peo
ple who sell and service them ... 

And Particularly Proud of YOU, our Loyal and 
Discriminating customers 

THANK YOU 

HIGHLAND MOTOR SALES (Maxville) LTD. 
Main St., Maxville 347-3950 or 527-2735 

• 
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Loss of import quotas spawns conterattack 
by Alexandria based shoe manufacturer 

Although some shoe companies are panick
ing in the face of phased-out shoe import quotas, 
Alexandria Footwear is plnnning a counterattack 
to survive. 

The company began as a satellite plant in late 
1975. In 1977, Adidas chose the Alexandria site 
to begin its Canadian operation. The firm began 
by producing one type of shoe and today, with 
more than 38 varieties of Adidas footwear, 
Alexandria Footwear remains the sole manufac
turer of Adidas in Canada. 

Last December the federal government 
abolished import quotas on shoes, with ladies 
shoe quotas to be phased out over a three-year 
period. While a 23 per cent tariff remains on 
imported shoes, the low cost of labor in some 
countries will till make foreign shoes 
inexpensive. 

General Manager Ray Whippey feels Cana
dian shoe makers still have a lot to offer the con
sumer and retailer. 

"In most of the industry today, even with 
athletic footwear, it has become a fashion in
dustry, " he said . 

Mr. Whippey said in order for retailers ' pro
ducts to stay in fashion , they will have to rely 
on an industry which will deliver goods quickly. 

"This has got to be our major strength. This 

Partial automation is one option the company 
is considering, but Mr. Whippey said complete 
automation is difficult to achieve in the shoe in
dustry. The leather must be checked manually 
in order to ensure there are no flaws in the 
footwear. 

"The area for greatest potential for saving is 
in the leather," he said . 

is what the home (Canadian) industry has to ~ 
work on ," he said . 

Working on this problem for Alexandria 
Footwear is a group of consultants , searching 
for advanced methods to produce shoes in the 
most economical manner. 

Mr. Whippey foels the combination of high 
tech and increased production will reduce the 
price of shoes produced at Alexandria Footwear. 

" What we have to produce is more pairs per 
person," he said . 

The company hopes to save money by using 
stricter quality controls . It recently bought a 
machine that will measure each length of leather 
coming into the plant. 

Although the company plans to tighten up its 
operation, Mr. Whippey assures retailers that 
quality will not be lost in the process. 

"Quality will not go down. I consider our 

• • 
• • • 

shoes to be as good as ones produced anywhere 
else in the world," he said . 

With more than 170 employees, Alexandria 
Footwear plans to survive and prosper in the 
world of Canadian footwear. 

"A lot of companies will survive and a lot will 
go under," he said. "We intend to stay and we 
intend to fight." 

! 

11 Years Old ... With a Great Future Ahead 

Alexandria Footwear plant on Macdonald Boulevard, Alexandria 

Our future is the people of Glengarry and the pride they take in their work. 

This pride-of-product continues to where we are the only manufac
turers of Canadian-made Adidas sports shoes. You know them, you 
probably own a pair! We are now able to manufacture Adidas in 38 
different styles and colors, from gymnastic shoes through jogging, 
bowling, basketball and handball shoes to the tradtional blue training 

ALEXANDRIA 
FOOTWEAR 

300 Macdonald Boulevard Alexandria 525-4220 

shoes with the three stripes, for men, women and children. If your 
Adidas are Canadian-made, they're Glengarry-made! That's really 
something to be proud of . .. we certainly are. 
Thank you!!! 

d.d ® • ® a I as~.-~ 
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Glengarry Pharmacy will be 
expanding and improving 

Although he's only been in Alexandria for a 
little more than a year, Safwat Milad has manag
ed to accomplish quite a bit. 

Mr. Milad took over the Glengarry Phar
macy, located on Alexandria's Main Street, in 
February of last year. At that time he said he 
had big plans for his new business venture and 
today one can see what he meant. 

The drug store has undergone an extensive 
facelift and expansion. Wider aisles and well 
stocked shelves now greet the customer and the 
floor space has been enlarged from I , 100 to 
1,600 square feet. 

The additional floor space has permitted Mr. 
Milad to increase his stock, which he now says 
is anywhere from two to three times what he 
carried a year ago . 

Not content to stand still, Mr. Milad oversaw 
"the installation of a new computer system in the 
store in April. The computer is used to store and 
update patient's medication profiles, which is 
basically a list of all the drugs a particular 
customer has been prescribed over the years . 
While this information was always available, the 
computer system will mean Mr. Milad will be 
able to find it at the push of a button. 

All this activity has resulted in a staff increase, 
although it has been a rather modest one . In the 
past year the Glengarry Pharmacy has hired one 
more employee to help behind the counter. 

The Milad family certainly aren't stranger 
to the field of health care. Mr. Milad has been 
a pharmacist for 17 years and a brother, Naguib, 
is a Montreal-based general practitioner and 

allergist. Dr. Milad has since opened a branch 
office in Alexandria, conveniently located next 
to his brother's business . 

Mr. Mil ad came to Canada in 1969, from his 
native Egypt, and settled in Sudbury. A graduate 
of the University of Cairo, with a Bachelor of 
Pharmacy and Pharmaceutical Chemistry , he 
was the pharmacist at the Sudbury General 
Hospital for three years . 

The desire for his own business was realized 
in 1972 when he opened Regent Pharmacy. 
Moving to Cornwall 10 years later, he worked 
as a pharmacist for Shoppers Drug Mart. Once 
again the desire to own and operate his own 
business surfaced and he bought Glengarry 
Pharmacy last year. 

The Milad family, Mr. Milad , his wife, 
Odette and children Rosanne and Kristin mov
ed to Alexandria in September of last year and 
Mr. Milad said he is pleased at the reception 
the new family received from the surrounding 
community. 

While he enjoys serving the public and 
assisting them with their health care needs, Mr. 
Milad also says he finds his job to be challeng
ing. The North American pharmaceutical in
dustry is constantly changing and hundreds of 
new drugs are issued every year. A pharmacist 
must keep abreast of the late t developments , 
just as much as does a doctor or anyone el e 
working in the health care field . 

Whatever your needs , you can be assured of 
finding a wide selection, good price and helpful 
advice at Glengarry Pharmacy. 

One-Year-Old & Progressing 

The store has undergone an extensive facelift and expansion, wider aisles 
and well stocked shelves and the installation of a new computer system. 

Safwat Milad Pharmacy Ltd. 

SAFW AT MILAD, Phm. B. 

We Accept All Major Drug Plans 

GLENGARRY PHARMACY 
14 Main St. North Alexandria 525-3882 

•• 
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There's ffiore to Villeneuve Milk 
Transport than meets the eye 

From modest beginnings in 1963, Villeneuve 
Milk Transport Ltd. in Maxville has grown to 
become the largest independent milk transporter 
in Ontario. 

Twenty-six years ago, a much younger Ber
nie Villeneuve, took one truck and one 
employee, and systematically turned it into four 
profitable business concerns, employing 85 
people. 

Today he says switching from an oil truck to 
a milk truck was the best move he ever made. 

From the onset, each year meant another truck 
or two added to the rapidly growing fleet. 
Whenever an opportunity to buy out competitors 
presented itself, Mr. Villeneuve acted on it
without hesitation . 

The fruit of that labor has grown to include 
19 trucks , and 25 drivers with a service area 
throughout Glengarry , Stormont, Dundas , and 
parts of Russell, Prescott and Quebec. 

Much of the credit for the remarkable growth 

goes to the farmers, says Mr. Villeneuve. 
"They really make life easy for us," he adds. 
Milk is picked up from 440 producers every 

second day and under the direction of the On
tario Milk Marketing Board, is taken to various 
plants throughout the United Counties . In order 
to meet the requirements and standards of the 
Ministry of Agriculture and Food, milk samples 
from each farmer are sent to Guelph where they 
are tested for quality . 

The business is family oriented, with son 
George serving as vice-president and manager. 
Two younger sons, Bernie and Rick, are slow
ly learning the business, while daughter Nicole 
works in the office. 

Office manager, Harry Tessier, has been Ber
nie's right hand man for 26 years. In fact, he 
was part of the one-truck-one-employee 
beginning. 

Villeneuve and Leroux Construction Ltd. 
opened its doors in 1973, and following in the 

lines of tradition , it was to be another family 
enterprise with partner and uncle, John Leroux. 

Since then, the company has grown to include 
10 employees and a full, impressive line of ex
cavation equipment. 

The company, whose main work involves 
farm ditching, ground levelling, bush and field 
clearing, began with contracts for area farmers, 
then quickly expanded to include municipal and 
government contracts. 

In 1976 Mr. Villeneuve, ever ambitious, 
bought two buses . Duncan McRae, long-time 
friend and working colleague, and the man who 
sold Mr. Villeneuve his first milk truck, also 
owned two school buses. 

According to the two men, the best solution 
was to join forces, with Mr. McRae assuming 
the president's role. 

One decade later, Roxborough Bus Lines is 
a business on the move, employing a staff of 
45 . Nineteen buses service the separate and 

public schools in Cornwall, 23 cover Stormont, 
Glengarry and Dundas areas. 

With all the trucks, buses and equipment on 
the road, financially wearing and tearing, 
Villeneuve Garage, opening in 1973, became 
the integral link between the businesses. 

Five mechanics keep all the equipment and 
vehicles in top running order, and more impor
tantly, maintenance costs at a minimum. 

Although each business is a vital, separate 
enterprise, all are inter-connected on many 
levels by the employees, many of whom have 
worked in different capacities across the com
pany boards. 

Mr. Villeneuve gives an example with 
employee Wayne MacCaskill, who heads up 
Villeneuve Garage. 

"Wayne has done just about everything," he 
explains. "Farming with me, driving trucks, 
and now mechanical repairs." 

Many changes at The News since 1892 
Since 1892 the people of Glengarry County 

and the surrounding communities have come to 
depend on The Glengarry News. 

The publication first began informing readers 
and discussing issues of the day on Feb. 4, 1892. 
Since then, the newspaper has undergone some 
dramatic changes, but one thing has remained 
constant throughout the years: people still tum 
to the News for information about Glengarry and 
Glengarrians. 

The Glengarry News was started thanks to 
local Liberals . The Grits had started their own 
newspaper in 1884, but within a few years new 
owners began to bring a definite blue tinge to 
the paper's politics and Conservatism seemed 
to be the order of the day. In the name of Liberal 
party politics, the entire process had to be started 
all over again. 

This is how The Glengarry News began. The 
paper was owned by a joint stock company, with 
$10 shares sold throughout the county and to 
influential ex-Glengarrians of the same political 
persuasion. 

The newspaper office was located in the cur
rent Sauve Real Estate building and the new 
owners brought in F. J. Jewell of Toronto to 
manage the paper in its first few months . A.G. 
F. Macdonald, son of Hon. Donald A. Mac
donald, was an associate of Mr. Jewell and when 
he resigned, four months later, Mr. Macdonald 

took over the editor's job, a post he held for 
more than 50 years. 

Within a few years, Mr. Macdonald would 
erect a new building on the Mill Square which 
would house the newspaper and that structure 
is still the newspaper's home today . 

Readers might not have got many pages in the 
early days, the paper only had four, but they 
were packed full with news and lively discus
sion. Those first editions of the paper contain
ed the "meat" on the two inside pages. Page 
one, as was customary in that day, contained 
news from other communities. The boiler plate, 
as it was called, was an already printed sheet 
that was brought in from the city. 

To the Bitter End, sub-titled A Tale of two 
lives, took up most of the front page. It was a 
serial story, strangely similar to the popular soap 
operas of today. Patent medicines were the on
ly items advertised on the back page, with the 
possible exception of Kootenay Silver mining 
stock. 

The paper's editorial page was full of lively 
discussion and it reflected the editor's political 
leanings, containing many quotes from the 
Toronto Globe. 

As could be expected, a second Alexandria
based newspaper, called The Glengarrian, was 
coming in for its share of criticism both from 
the editor and in the letters column . 

Drive a diesel over 
your lawn 

It looks like a mower. It cuts grass like a mower. But the Kubota G i much 
more. It"s the first lawn and garden tractor of such remarkably small size to 
have a diesel engine. 

There are four different G tractor models, including 
the G3200 you see here . It has a strong, 10 horsepower 
2-cylinder diesel engine and a live front PTO shaft drive 
to the mower. 

See the Kubota G tractors for your elf and you'll want 
to get behind the wheel of a diesel. 

~Ku•o,a· 
Menard Farm Supplies 

Green Valley 525-2190 

The big advertisers of the day were John 
Simpson, Macpherson & Schell, P. A. Huot, 
J . 0. and H. Mooney, Cahill Bros., P.A. Leslie 
and Smillie Bros. of Maxville. In May of 1892, 
the Caledonian Games on the driving park 
grounds were being promoted. 

That was also the time when a cricket match 
between Bonaventure of Montreal and Alexan
dria saw the local lads come out on top and when 
Joe Corbett flashed to four wins in running. 

The type for the two inside pages had to be 
set laboriously by hand and returned to the type 
case every week. At the time, the paper was 
printed on an old Washington press, each copy 
having to be pulled individually and hand fold
ed. Years later, a gasoline engine provided 
power until the coming of the electric motor, 
the flat-bed press, the folder and other modem 
machines which would transform the printing 
office. 

About 1905, The Glengarrian was bought by 
the News but Alexandria once again became a 
two newspaper town in 1915 when J . A. Laurin 
started the Alexandria Times. That paper ceas
ed publication in 1955 and Mr. Laurin, who was 
mayor of Alexandria throughout most of the 
Depression, died in 1959. 

The demise of the town's biggest industries 
and the arrival of the Depression created dif
ficult days. On many occasions personal funds 

of the editor were used to meet the newspaper's 
payroll. It was only through his dedication to 
the paper that the News was able to survive. 

Eugene A. Macdonald, youngest son of the 
Colonel, entered the business just as the Depres
sion was setting in in 1929. He became the 
paper's owner on the death of his father in June 
of 1948. In the years to come, Mr. Macdonald 
brought the subscription list up to a paid-in
advance basis, improved the format and re
introduced the editorial page. The newspaper 
has since won a great deal of recognition in 
newspaper competitions throughout Ontario and 
Canada. 

Following the retirement of Mr. Macdonald, 
Emile Hurtubise, a senior member of the staff, 
took over as publisher, with Anna Margaret 
MacDonald as editor. Mr. Hurtubise left in 
January of 1983 and was replaced as publisher 
by Phil Rutherford. Mrs. MacDonald retired in 
1984 and was replaced by Bruce Hayes, who 
grew up in nearby Stormont County. 

In the last few years the newspaper has seen 
a few changes. Between 1983 and 1986 state of 
the art equipment was purchased, including a 
computerized graphic camera, three computeriz
ed typesetters and other equipment. This 
represents the largest investment in the 
newspaper's history. 

1976 - 1986 
We are 

celebrating 
our 

10th 
Anniversary 

7 
L i 

~·~-----·----
Come in to our store and find great bargains . 

Jeannette's Bargain Store 
76 Main St. S. Alexandria 525-1372 
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Experienced staff is the secret to 
Canadian Tire's years of success 

Experienced staff at Alexandria's Canadian 
Tire has added up to a successful business . The 
prosperous franchise has been part of Glengarry 
for more than 18 years. 

Established by Mel and Frances McRae in 
1967, the firm began in a single-storey building, 
located at Main Street South. As the company 
grew, it expanded to five buildings. 

In 1984, Canadian Tire moved into a new 
18,000 square foot building, across the street 
from its former location. The store now 
measures 5,700 square feet. The retail area sup
plies everything from sports gear to housewares. 
A self-serve automotive department encourages 
customers to choose the parts they need. 

A 2,000 square fout garden centre also pro
vides customers with all their lawn and garden 
needs. With four checkout counters and a 
courtesy desk, customers will find shopping a 
simple task. 

Canadian Tire boasts a modern automotive 
service department, complete with thousands of 
dollars of state of the art equipment. Customers 
can wait for their vehicles in a comfortable 
waiting room adjacent to the department. 

There are more than 70 paved parking spaces 
available for customers, including reserved 
spaces for the handicapped. 

Ray Lewis, a Quebec City native, purchased 
the company in 1980. Last month Claude 
L'Heureux replaced Mr. Lewis. 

The new dealer hails from Drummondville, 
Quebec where he worked for Arctic Cat for six 
years . After a five-year stint at John Deere, he 
became proprietor of the Canadian Tire store 

in Lachute, Quebec. 
He has many changes in mind for the 

business, but there are no plans to change the 
staff. 

The biggest asset of the store has been its 
senior staff, said Mr. L'Heureux. Manager 

Gilles Secours has been with the company since 
its inception more than 18 years ago . Several 
staff throughout the store have worked for Cana
dian Tire for many years. 

Mr. L'Heureux plans to expand the service 
department by adding another mechanic and an 

apprentice. He also plans to improve customer 
service. 

Because each store's stock is determined by 
individual local dealers, Mr. L'Heureux feels 
this gives Canadian Tire the ability to serve 
small communities better. 

THANK YOU 

E L'HEUREUX 

Thank You Alexandria for the warm welcome we received at 
your hands. We are looking forward to serving you 

CLAUDE L'HEUREUX (Holdings)Inc. 

A Canadian Tire Associate Store 
400 Main St., South Alexandria 525-3454 
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Taylor Drive U service puts the 
customer in the passenger's seat 

"Our policy has always remained the same. 
We provide reasonable and safe service with 
quality vehicles. We are providing a limousine 
service not for the rich, but for the average in
come earner,'' explained Dot Taylor, 
owner/manager of Taylor Drive U Service in 
Williamstown. 

Taylor Drive U Service, now in its seventh 
year of operation, has nine drivers and vehicles 
available for transportation to airports, for 
sightseeing day tours and to area schools. 

In addition, Taylor Drive U Service conducts 
day-long sightseeing tours to Ottawa and Mon
treal . These tours have proven especially 
popular with out-of-town businessmen visiting 
the Cornwall area. 

Taylor Drive U Service provides school 
transportation to local children with special 
needs. A specially-equipped handi-van, featur
ing a Richon lift, transports wheelchair students 
to Harmony Glen in Alexandria and other local 
schools throughout the school year and summer. 

The handi-van, in almost constant use, is 
employed by nursing homes and by individuals, 
often for family visits. Mrs. Taylor deplores the 

lack of facilities for transportation of the disabl
ed available in the area and states the firm's 
handi-van is the only one of its kind in 
Glengarry. 

Taylor Drive U Service has been in operation 
since the summer of 1978. Mrs. Taylor belongs 
to the Seaway Valley Tourist Council and the 
Alexandria and District Chamber of Commerce 
and the Cornwall Chamber of Commerce. She 
praises the work done by the local Chambers 
of Commerce and points out business people, 
even those too busy to attend meetings, benefit 
from the information provided in its newsletters. 

The Taylors have lived in Williamstown for 

15 years. Mrs. Taylor belongs to the Picnic 
Grove Women's Institute and is ,a former presi
dent. She is also a member of the Canadian 
Cancer Society and is responsible for its publici
ty and public relations in Glengarry. 

Mrs. Taylor and her husband, Ken, both en
joy touring on motorcycles. They have joined 
the Retreads Motorcycle Association, a group 
of bikers over 40 years of age, whose goal is 
to promote fellowship and improve the image 
of biking. 

For safe, reliable, courteous service, let 
Taylor's Drive U Service put you in the 
passenger's seat. 

Those wishing to reserve a trip to one of the 
three major airports, Dorval , Mirabel or Ot
tawa, can call for 24-hour service. It is advisable 
to book as early as possible. Individuals will 
often telephone two or three weeks in advance. 
Businesses schedule trips with less notice. 

Mrs . Taylor explains her clientele is split 
60/40 between businesses and individuals. 
Domtar, CIL, Courtaulds , Transport Canada 
and other major companies use the Drive U Ser
vice regularly. At the very beginning, Cornwall 
supplied more than 90 per cent of the Drive U 
Service's customers. However, Mrs. Taylor has 
noticed a recent increa e in customers 
throughout Glengarry. 

Well served by recreation 

Travel agents will often book one of the firm's 
three vans for airport transportation for tour 
groups headed for the same holiday destination 
or cruise. 

Return trips from the airport can also be 
arranged. 

The company's eight-seater van, which heads 
for Dorval and Mirabel , picks up regularly from 
the Impala Motel in South Lancaster and the 
Fifth Wheel in Cornwall. Reservations are re
quired. The cost per person is less than for door
to-door service in an individual car or van. 

Team sports such as baseball, hockey and 
curling are popular recreational activities for 
people in the townships of Charlottenburgh, 
Lancaster, Kenyon and Lochiel. 

Char-Lan Minor Hockey Association, Char
Lan Junior B Rebels , figure skaters and broom
ball leagues can take advantage of the ice rink 
at Charlottenburgh Recreation Centre in 
Williamstown. 

In the summertime, Charlottenburghers can 
use the facilities to rollerskate or to play a few 
rounds of ball hockey . Also there are two ten
nis courts. The banquet hall in the building has 
hosted many wedding receptions and parties 
since its inception in 1972. 

Three parks - Williamstown, Martintown 

and Glendale, serve the township. 
Lochiel Township residents have a variety of 

recreational facilities including tennis courts , 
softball diamonds, outdoor skating rinks with 
heated changing rooms, soccer fields and the 
outdoor Father Gauthier Recreation Centre. 

Recreational facilities are a little less exten
sive in the Township of Kenyon . The recrea
tional needs of Dunvegan, Apple Hill , Green
field and Laggan communities are covered by 
one recreational association. 

But Apple Hill has a softball diamond, while 
soccerfields are in Laggan, Greenfield and 
Dunvegan. Tennis courts and an outdoor rink 
are located in Laggan. 

Residents from Lancaster Township enjoy a 

variety of both summer and winter recreational 
facilities. Three recreation associations in 
Bainsville, North Lancaster and Green Valley 
serve the township. Green Valley , North Lan
caster and Bainsville have outdoor rinks to enter
tain residents during the long winter months . 

In Bainsville ther !!re two horseback riding 
stables and a marina . Various softball diamonds 
and playgrounds are situated around the 
township. 

The village of Maxville has three soccer 
fields. The Maxville Curling Club offers curlers 
hours of enjoyment while North-Glen Stor 
Minor Hockey Association, recreation hockey 
and broomball leagues can play in the Maxville 
and District Sports Complex. 

EIGHT YEARS FILLING A NEED 

Part of our fleet of 9 vehicles comprising 6 cars and 3 vans, one 
of which is a handi-van with a lift for the disabled. Some of our 
9 drivers from left; Ruby Warden, South Branch; Agathe Blais, 

---------

Alexandria; Pat Borden, Lancaster; Dot Taylor, Williamstown; 
Mike Taylor, Cornwall; Mac Warden, South Branch. 

Eight years ago we started as a limousine service with one car making trips to and from the airports. We have grown 
to our current fleet and offer Day Sightseeing Trips to Ottawa and Montreal. 

Reliable, Courteous and Safe Limousine Service 

TAYLOR DRIVE-U SERVICE 
iall!!!l!ll1 Limousine Service to Dorval, Mirabel and Ottawa Airports 
.... R.R. #2, Williamstown 347-3033 
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GTL • 1s on 
the tnove 

"Always on the move" is no empty motto for 
Glengarry Transport Limited . This Alexandria
based trucking firm has seen more than its fair 
share of change and diversification over the 
years. 

Although trucking is the company's main in
terest, there is more to GTL than meets the eye. 

Over the years, the firm has acquired many 
subsidiaries and divisions, all of them into some 
form of trucking. 

GTL has recently added a new terminal in 
Cambridge, Ontario to expand service in south 
and western Ontario. 

In an attempt to provide complete service to 
customers, the company acquired a firm called 
Disconrac. Not only will they be able to 
transport goods, but they will have the capability 
to store and distribute merchandise. 

Sanivan is a firm bought by GTL a few years 
ago in an attempt to diversify the company. It 
specializes in cleaning up industrial waste, oil 
spills and handling environmental disasters. Half 
of the firm's efforts are concentrated on 
research. 

Although expansion has been along the lines 
of new companies, GTL hasn't forgotten its base 
in Alexandria. The company recently expand
ed its offices to an adjacent building, providing 
more room. 

With more than 2,000 employees and 4,000 
truck and trailer units, GTL is a common sight 
on Ontario, Quebec and New York State 
highways. But the firm was not always a truck
ing giant. 

GTL began when Alexandria native, Gerard 
Lefebvre purchased the trucking business from 
the Shepherd Brothers in 194 7. 

Mr. Lefebvre renamed the firm Glengarry 
Transport Registered. With four aging stake 
trucks and a licence to transport merchandise 
between Alexandria and Montreal, GTL began 
its successful progression. 

As the years went on, Mr. Lefebvre expand
ed his service to include Glengarry County, 
Eastern Ontario and Quebec. Today, GTL ranks 
1n the top 10 of Canadian trucking companies. 

Although Mr. Lefebvre's sons were too 
young to help their father when the business 
began, they all took on productive roles as they 
grew older. 

Gilles Lefebvre became an active member of 
the management. The other sons, Lionel and 
Andre, became involved with the family 
business by taking charge of Glengarry 
Transport in Quebec and Shawinigan Transport 
Inc., respectively. 

GTL is now working on a project to battle the 
high cost of insurance while building the con
fidence of insurers. The firm has developed 
safety programs to minimize losses and make 
their company more attractive to insurance 
agencies. 

To ensure safe practises , GTL has placed 
Tractographs in their vehicles. This device 
charts the speed of the tractor. Mr. Vaillancourt 
believes this lessens the risk of accidents and 
saves on fuel. 

He said the firm ensures that all their vehicles 
are in the best condition at all times and good 
training makes GTL a responsible company. 

Keep Up 
With Progress 

Read 

The 
Glengarry News 

Weekly 

The Glengarry News, Alexandria, Ont. 

The Glengarry Transport 
Network Grows ... 

with expanding service in South-Western Ontario. 

Glengarry announces a new terminal in Cambridge. 

Beginning March 1st, Glengarry now has a new terminal in Cambridge and expanded service 
out of Toronto and Hamilton. Coupled with Glengarry's existing service this first phase of 
expansion creates a LTL and TL service right across Canada's heartland. 

GT L GLENGARRY ~~~r move . 
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Nearly a century 
of fire protection 

More than 90 years ago a group of farmers 
in Glengarry County recognized the need to pro
vide adequate fire insurance at reasonable cost 
and moved to establish the Glengarry Farmers' 
Mutual Insurance Company. It was an idea that 
caught hold rapidly, giving the local firm a solid 
financial footing. 

In the decades that followed there have been 
years when total claims were enormous, but the 
mutual was always able to weather even the 
most disastrous losses, growing stronger every 
year. 

Fifty years ago the Alexandria based in
surance company had about 3,000 policy 
holders. That grew to about 6,000, but has since 
been cut back to 4,000 as the company's 
management made the decision to back out of 
Dundas County and to reduce its urban business, 
where losses were greatest, in favor of concen
trating on farms. 

With · a healthy surplus approaching $ I 
million, a mutual guaranty fund monitored by 
the provincial government and various re
insurance plans, the Glengarry Mutual is well 
secured for the future, says Manager Brian 
Fisher. Income from insurance premiums now 
stands at $1 .32 million. As the company's 
surplus grows. it will continue to write more in
surance, attempting to hold a one-to-one ratio. 

In 1985 claims exceeded $800,000. more than 
half of it coming in the first two months of the 
year, but the company still ended the year with 
a net profit of $254,000, the highest in it 
history . The profit was added to the surplus, 
bringing that total to $912,000. 

Losses were reduced substantially after the 
company hired an inspector in August of 1984. 
Michael Leger, a volunteer fire fighter from 
Glen Walter, has been visiting policy holders, 
inspecting homes and farm buildings for obvious 
fire risks. In almost all cases, policy holders 
have accepted the inspector's recommendations 
and made improvements, said Mr. Fisher. On
ly a small number have been refused insurance 
because of high risk . 

Policy holders may also ask Mr. Leger to in
spect wood stoves at no cost, he added. 

"Eventually , he will inspect every property," 
said Mr. Fisher. "He has been well accepted 
and a lot of improvements have been made. 
More than 90 per cent of his recommendations 

have been carried out and our risk has been 
reduced. Our claims are lower than they would 
have been, otherwise. All mutuals who hired in
spectors have found their claims were reduced 
significantly. It is a help to both the company 
and the policy holders. " 

Farmers with no claims for three years benefit 
from a five per cent discount. Five years or 
more with no claims doubles the discount to I 0 
per cent. 

Homes have been consistent money losers to 
the Glengarry firm, however, with claims ex
ceeding 100 per cent of premiums paid every 
year. 

In 1985 income from non-farm policies totall
ed $317,000, but the loss ratio was 144 per cent. 
In the same year, farm policy income totalled 
$1,005,000, with a loss ratio of 60 per cent. 

''But if we can add to the surplus, we feel we 
have to offer the service for home insurance," 
explained Mr. Fisher . "We feel it's particular
ly important for retired farmers who move off 
the farm. We don't want to abandon them .·· 

Glengarry Farmers' Mutual is also licensed 
for commercial and automotive insurance, but 
has avoided such business so far. 

"The risk in that kind of insurance is very 
high," said Mr. Fisher. "We would have to re
insure elsewhere. Down the road some years we 
probably will write such insurance, however, 
if our surplus position warrants it. Two out of 
three mutuals do it now.'' 

Mr. Fisher emphasized Glengarry Farmers' 
Mutual is a local firm, controlled by directors 
elected locally. 

"Usually, claims are adjusted by directors 
who Jive in the area, often a neighbor who 
knows the policy holders well . They understand 
the need to get back into operation quickly," 
he said. 

While the mutual has grown continually over 
the years, the fi rm has remained financially 
secure because it has always taken a cautious 
approach to growth, ensuring policy holders are 
well protected at all times. That approach will 
continue. 

" With a healthy surplus, re-insurance and the 
guaranty fund , Glengarry Farmers ' Mutual of
fers our policy holders protection second to none 
in the province," said Mr. Fisher. "We intend 
to keep it that way . " 

MUTUAL STAFF TODAY - The faces and pace of business may have changed, but 
Glengarry Farmers' Mutual continues to serve its many policy holders in the same man
ner as the original staff and directors did 91 years ago. The current staff includes, from 
left, front row, Lynne Savoie and Joan Belch; back row, Brian Fisher, manager, Sam 
McLeod, president and Michael Leger, inspector. Missing from the photo was Mary Jane 
MacDonald. 
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Serving Glengarrians 
For Over 90 lears 

Glengarry Farmers' Mutual Building 
Main Street North, Alexandria 

We've Grown With Glengarry 

Owned and managed by our policy holders, 
we have enjoyed steady growth for over 90 years. 

Today we have more than 6,000 policyholders, 
with $1.35 million in arinual premiums. That's 
a lot compared to $1,200 in premiums during 
1895, our first year in business. 

With the support of Glengarrians, we are look
ing forward to continued growth in the years to 
come. 

Lochiel Twp. 
E.G. (Ernie) MacMillan 
874-2995 

Charlottenburgh Twp. 
Rozon Insurance Brokers Ltd. 
347-2433 

East/West Hawkesbury Twps. 
Ivan Sproule 
632-7177 

Kenyon Twp. 
Peter McDone/1 
527-5752 

, 

Agents 

Roxborough Twp. 
Jack H. Bush 
346-2152 

Lancaster Twp. 
Geoffrey McNaughton 
347-2255 

Caledonia/S. Plantagenet Twps. 
Patrick J. Bradley 
764-5213 

Cornwall Twp. 
Stephen Maloney 
932-8266 

NEIGHBOR HELPING NEIGHBOR 
Your Mutual serving town and country. 100% Canadian and owned by 
the policyholders. No profits paid to outside shareholders. Protected by 
the Farm Mutual Reinsurance Plan, Lloyds of London and 50 other 
mutuals. Locally-o.,vned and operated with directors elected from the 

\.community. 

51 Main St. North 

Glengarry Farmers 
Mutual Fire 

Insurance Company 
Alexandria 525-2557 
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Helping to keep heating costs down 
Sunworks is a store that specializes in pro

ducts and services for people who wish to con
trol home energy costs or to enhance the beau
ty of their homes . The owner is Richard Kerr, 
who lives in Glengarry County , near Dalkeith. 

The business has developed over the last seven 
years thanks to an increased interest in energy 
efficient construction and wood heating. 

Sunworks has specific experience in the 
design and construction of sunrooms or 
solariums using many different materials . The 
company has developed a wood frame structure 
for solariums and greenhouses which is warmer 
than metal and can be made attractive, durable 
and low-maintenance. 

Mr. Kerr gives special attention to the uni
que features of a sunroom, such as ventilation 
and shading of plants . Also important is mov
ing excess heat in the summer. Products and 
designs to deal with tnese considerations are of
fered by Sunworks. 

Mr. Kerr has a building engineering 
background and is a promoter of energy
efficient buildings and in particular, the R2000 
program. This program confronts the basic pro
blem of heat loss with well insulated and well 
sealed homes. The main challenge is to main
tain good air quality and to control humidity. 

A "heat recovery ventilator" is needed to 
bring fresh air into the house, exhaust stale air 
and at the same time, conserve the heat of the 
house. Sunworks sells and installs a complete 
controlled ventilation ystem that is approved 
for use in the R2000 program and is suitable for 
any modern house . 

in the summer. Water is pumped out of the well , 
through the heat pump and then returned to the 
ground. 

The underground water temperature is steady 
throughout the year so this type of heat pump 
can reach a higher efficiency than air source heat 
pumps. There is no need for another heat source 
and it costs as little as $1 per day for electricity 
to heat the house and the tap water. 

Sunworks also has a complete line of ~ood
burning stoves, fireplaces and wood furnaces. 
Sunworks is an authorized dealer for several 
high quality Canadian made and imported stoves 
and for the well known Vermont Castings line 
of woodstoves and accessories . 

A complete selection of chimney and chimney 
liners can be expertly installed according to the 
strictest safety standards. The new showroom 

for stoves and fireplaces is easy to find on Hwy. 
34 at the entrance to Hawkes bury, just past the 
overpass of Hwy. 17 . 
. For appointments, Mr. Kerr encourages local 

people to call his home office in Dalkeith. 
Sunworks expects that the cut in oil prices will 

be only temporary and that energy efficient 
housing and wood burning appliances are a good 
investment in the long run . 

/ -

The latest addition to the Sunworks line is a 
Water Source Heat Pump. It uses the water from 
an underground well to heat the house and the 
tap water in the winter, and to cool the house Some of the homes of Creg Quay Development,- Lancaster 

WOOD HEATING 
WENowHAVE 
THE FIREPLACES 
BY 

:;VERMONT 
CASTINGS: 

THE FIREPLACES™ BY VERMONT CASTINGS 

Whether you are planning to add the magic of a fireplace to the decorating 
scheme of your home, or looking for North America's best airtight heater, 
the FirePlaces by Vermont Castings are what you want. And we're the place 
to find them. The Defiant®, the Vigilant®, The Resolute®, the Intrepid®, and 
the FlrePlace Insert"' give you the elegance of fine furniture combined 
with the efficiency of North America's best airtight heaters. Come in and 
see the FirePlaces. We'll be glad to answer all your questions and help you 
choose the size that's just right for your home. 

ENERGY SAVING 
Sunroom 
Design & 

Construction 

We supply glass and windows 
for your project 

Heat Recovery Ventilation 
Always fresh air in your home 

"Air Changer" the most efficient 
system approved for the 

R2000 house 
Certified Installation 

Water Source Heat Pump 
by Aqua Tech 

Heats the house in winter 
Cools the house in summer 

Using the water from the well 

Showroom at SUNWORKS 
1466 Hwy. 34, Corner Hwy. 417 
632-0456 RENEWABLE ENERGY CENTRE or Dalkeith Office 

874-2293 
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Michel and Ghislaine Ouellet, owners of Alexandria IGA 

THANK YOU 
We would like to sincerely thank you, our loyal customers, for 
showing us that we made the right decision when we took over 
the ownership of Alexandria IGA and moved to your friendly 
community. 

The Goals Of Our 
Management and Staff 

SERVICE 
,• 

QUALITY 
VARIETY 

ALEXANDRIA 

I 

A.ND 
1'1CETOO 

Our department heads from left, Mike Connab, produce, 
Wayne Macdona.ld, groceries and Henri Dore, meat 

Thank You 

For Your 

Loyalty 

And Trust 
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The building supplies you 
need at the right price 
Alain Lamarche's 15 years in the 
lumber/building supplies business has given him 
a keen eye for quality and a feel for the best 
possible price. 

He emphasizes the importance of having a 
good solid lumbering background in his line of 
work. Customers at Alexandria Builder's Sup
plies Ltd . (ABS) profit from this . 

Although Mr. Lamarche has had his store at 
the present location on Hwy . 34, south of Alex
andria, for only a year and a half, steady sales 
enabled him to expand his warehouse to 10,600 
square feet last year. This warehouse expansion 
will accommodate his plans for branching out. 
By tapping new markets in Cornwall and Ot
tawa, he forecasts business sales will increase 
by 50 per cent this year. 

ABS is able to carry a large assortment of 
lumber and building supplies at very reasonable 
prices for a number of reasons . The store's low 
overhead costs and extensive stock helps to keep 
this businessman's prices low. 

Another instrument for keeping prices down 
is his extensive experience in the lumber in
dustry. Knowing when, and how to buy large 
volumes of wood is essential in purchasing and 
stocking high quality products. 

Buying and selling lumber can be a very tricky 
business, said Mr. Lamarche. Since lumber 
costs are ba ed on interest rates and the dollar's 
value, prices can fluctuate daily . Shrewd instinct 
and a thorough experience play important roles 
in succeeding in this business. 

Whether a customer wants to outfit his 
bathroom with new plumbing or build his home 
from scratch, he will find everything from nails 
to plumbing supplies at ABS. 

Kitchen cabinets, hammers, window frames, 

to wall panelling can be found . The store's well
trained staff will guide either the novice or ex
pert handyman on the appropriate lumber or 
building supplies and offer helpful hints on in
stalling or building. 

For those adventurous enough to build their 
own homes, ABS will give complete building 
estimates. In addition, the store's 130-page 
catalogue makes shopping simpler. 

The store's customers benefit from its associa
tion with Home Hardware stores . The hardware 
chain purchases large volumes of merchandise 
and in turn , ABS can buy stock from this group 
at bargain prices. 

"We always have the right price," remark
ed Mr. Lamarche. But he notes, "We build our 
business not for the prices but also for the 
service." 

Since the store's inception, nearly six years 
ago, the staff has grown from two to 11. Despite 
the increase in employees, Mr . Lamarche still 
puts in 12 to 15 hours of work a day running 
his business . His partner, Rene Charbonneau, 
is mostly on the road to Cornwall and Ottawa 
seeking new business opportunities. 

Mr. Lamarche said his office is situated above 
the store's main floor and he can keep an eye 
on everything around. 

One golden rule the owner and staff adhere 
to is the premise, the customer is always right. 
Thi philosophy, said Mr. Lamarche, ensure 
the customer receives the best service possible. 

The con tant appreciation for hard work, 
quality and service carries into Mr. Lamarche's 
private life. In addition to sponsoring baseball 
and hockey teams, he serves on the board of 
directors for Alexandria and District Chamber 
of Commerce. 

BUILT ON SERVICE 
BUILT ON PRICE 

RENE CHABONNEAU ALAIN LAMARCHE 

Alain Lamarche and Rene Charbonneau, owners of Alexandria Builders Supplies are proud of 
their service, quality and low prices. Their staff of experts are trained to help the customer with 
his every building problem and to supply the right materials and tools at the right price. 

mLEXANDRIA 

1€)u1LDERS 

6uPPLIES LTD. 

For your every building situation, ABS is your answer 

Highway 34, South 
Alexandria 

525-3151 

E~LL 
BUILDING CENTRE 

• 
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A Proud History ... A Bright Future 

NEW HALL-Lochiel Township home has a 
brand new look now. A massive renovation pro
ject at the Lochiel Road building has left the 

municipality with an office to be proud of. Left 
to right are Eileen Lobb, Clerk-Treasurer Rheal 
Charbonneau and Georgette Paiement. 

We've come a long way, from 
our first settlers in 1818 to some 
of the best dairy farmers in 
Eastern Ontario. Modern 
schools, both French and 
English, with academic stan
dards second to none; a small 
but growing industrial base; 
flourishing businesses and ex
cellent recreational opportun
ities. 

We are prepared, with in
dustrially zoned land, to accept 
a variety of small, clean in
dustries. For further inf orma
tion, contact the municipal of
fice at 525-3283. 

You're Welcome In Lochiel 
A Great Place to Live and Work NEW BULLDOZER-Lochiel Township's Road better roads for township residents. In the 

Department is all smiles over the recent pur- driver's seat is Superintendent Dolan Wylie and 
chase of this bulldozer. The bulldozer will be us- to the right is Glenn Calvank. On the bottom, 
ed by township staff to widen roads and for a left to right, are Jim MacMillan, Rudi Van Der 
variety of other jobs, all of which will result in Byl, Gerard Kennedy and Gilles Chenier. 
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Roy's Garage treats you royally 
For 23 years, customers wanting good ser

vice and a dependable car or truck have been 
heading straight to Roy 's Garage in Green 
Valley . 

The GM dealership is a Green Valley land
mark and has built up a solid reputation for 
customer satisfaction. In fact , based on the 
results of a customer satisfaction survey, Roy's 
Garage was named top dealer this year in the 
Ottawa zone, earning a score of 96. 7 per cent. 

In addition, each member of its sales taff has 
been awarded either a gold, silver or bronze 
medal by the Sales Marketing Guild . 

The performances of Mike Gibbs and Sonny 
Menard merited gold medals proclaiming them 
to be among the best GM salesmen in Canada. 

''They are all to be congratulated for that,'' 
says Sales Manager Jerome Masterson. 

The awards are to be presented prior to the 
introduction of the 1987 models. 

These achievements are ample proof of the 
pride taken in the company motto, "We treat 
you Roy-ally." Because of this tradition, local 
car and truck buyers look first to Roy 's when 
considering a purchase. 

President Roger Roy , together with brother 
Gilles, now head of the service department, 
started the GM dealership in the fall of 1963. 
Business has prospered and today the firm 
employs 45, including 10 mechanics, and is 
equipped with 19 servfce bays, the most modem 
paint shop in Eastern Ontario and a reliable tow
ing service. 

1984 and 1985 were banner years for Roy's. 
In 1984, the dealership won the President's Tri
ple Crown Award for the second time. Roy's 
won it first in 1979. The honor, presented for 
excellence in sales, service, parts and other 
aspects of the business, is the most prestigious 
of any GM dealership awards. 

"That's the greatest award I could get,'· said 
Mr. Roy. "To have department heads who look 
after things the way they do is great. My depart
ment heads won this award for me." 

1985 was equally successful. Sale increased 
well over the 10 per cent anticipated last year. 
Gilles Gareau has been promoted to used car 
manager. 

Roger Roy and his employees are active 
throughout the Glengarry community. Mr. Roy 
is a director of the Alexandria Curling Club, 
where he has been a member for more than 35 
years. He was the 1984-85 chairman of the 

Glengarry Memorial Hospital board. 
As well, the company sponsors a variety of 

sports teams. 
The uccess of Roy 's centres on a concern for 

people. The company can rightly boast of 
faithful customers and loyal employees. In these 
days of high employee turnover, Mr. Roy's tur
nover has been nil since the day the business 
opened . 

"The success of this operation depends on the 
faithfulness of our employees,'' said Mr. Roy. 
"That's what makes our business." 

Township of Lochiel has 
everything you're looking for 

As a rural municipality, steeped in 200 years 
of history , Lochiel Township is a great place 
to live, work and play. 

Consider the countryside. Each season brings 
its own beauty and an open invitation to par
ticipate in pleasant hours of outdoor activities 
such as cross-country skiing, snowshoeing, 
cycling, hiking, or long , invigorating nature 
walks . 

Although the economy is concentrated in high 
quality, purebred dairy operations, Reeve Ron 
MacDonell says some of the class one and two 
land is ideal for cash crops. 

As a heritage measure to the first Scottish set
tlers who cleared the land in 1818, zoning 
regulations have preserved the township ' s 
agricultural land for future generations. As well, 
where land is less suited to farming, Lochiel en
courages diversification . 

Industrial zoned lots east of Glen Robertson 
will accommodate light, environmentally clean 
industries. Already , a number of such in
dustries, along with many retail and service 
businesses, have made their home here. 

A growing, non-farm population from urban 
centres, opting for a rural lifestyle close to con
venient services, have found what they want in 
Lochiel. 

For instance, the Glengarry Golf and Coun
try Club, located in the township, is a good place 
to perfect a wedge shot. For the more physical
ly inclined, there are tennis, baseball, soccer and 
outdoor skating facilities. Not forgotten are the 
senior citizens, who have their own recreation 

centre at their disposal. 
As for 25 per cent shareholders of Glengarry 

Sports Palace in Alexandria, Lochiel residents 
can make use of the complex's many facilities . 
For those interested in curling, it is just a stone's 
throw in neighboring Alexandria. 

During the summer months, five recreation 
associations keep youths and adults busy with 
many interesting programs. 

Lochiel 's close proximity to a number of 
neighboring municipalities , and the fact it is only 
an hour away from Montreal and Ottawa, pro
vides the best of both worlds to area residents. 

Two schools in the area, offering French and 
English, have top quality teaching staff, pro
grams and facilities. 

There are seven churches in the township ser
ving Lochiel residents. 

Roads throughout the township are will main
tained winter and summer. A dedicated and ex
perienced roads department keep things runn
ing smoothly with two graders , a backhoe and 
four large trucks for plowing, sanding and haul
ing gravel. 

Recently, the department has added a 
bulldozer to its line of equipment, ensuring even 
better road service and saving taxpayer money. 

" We have good road systems and they're im
proving all the time,'' ays Mr. MacDonell. 

Another improvement, in the working stages 
for three years, is a new look for the township 
hall. Restoration work on an old school house 
is close to completion with a grand opening 
celebration expected this month. 

Behind These Doors ... 

Lies The Largest Insurance 
Brokerage Firm In Alexandria 

_:A staff of 9 experts with a combined experience of 120 years 
-A fully computerized system to serve you better 
- A new building laid out with efficiency in mind 
-Representing over 25 companies to give you the best coverage 

for your particular needs. 

Thank You Glengarry. Your Continued 
Confidence In Us Has Allowed Us 

To Grow and Expand. 

"" ~U~~O§SQJ~J 
--8 St. George St. West 525-1836 - .·' · ·_.. .: . 

'_'Service Beyond The Contract" -~ 

• 

• 
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Rejean Paquette has it all 
Rejean Paquette has a lot to offer the town 

of Alexandria. Mr. Paquette offers a wide varie
ty of automobile and truck repairs through his 
three businesses: Glengarry Truck Centre, J&E 
Garage and Glengarry Automotive Supplies. 

The Dalkeith native has more than 20 years 
experience as an automotive mechanic and it's 
been this vocation which made him a success. 

In 1973, Mr. Paquette purchased an 
autowrecking yard on Kenyon Darn Road from 
Rodolph Dubeau. The business was renamed 
Paquette's Auto Parts and sold second-hand 
automobile parts. Mr. Paquette also made 
repairs to large trucks. 

Ouellette. Its service bay offers complete repairs 
and if a problem is too large, it is sent down 
the road to the truck centre . 

The garage offers 24-hour towing, performs 
safety checks and sells leaded and unleaded 
gasoline, as well as diesel fuel. Mr. Paquette 
is a strong believer in using the resources in his 
community and therefore buys gasoline from 
MacEwen Fuels in Maxville. 

Last January, Mr. Paquette opened his latest 
firm, Glengarry Automotive Supplies. Located 
on Main Street North, the store caters to the do-

it-yourselfer , with truck, tractor , farm 
machinery and car parts. 

Manager Andre Lacosse has five years ex
perience providing necessary expertise in a suc
cessful business. J. R. Bourbonnais has three 
years experience to answer any questions a 
customer might have. 

Like his other two thriving businesses, Mr. 
Paquette' s new store offers a feature rare to 
many businesses: a 24-hour guaranteed delivery 
of any part not in stock is offered to customers. 

While Mr. Paquette is a successful 

businessman, he is also interested in the com
munity . He is a member of the Alexandria and 
District Chamber of Commerce and sponsors 
local hockey teams. He is heavily involved with 
an apprenticeship CO-Op program and keeps busy 
as an active member of his church's marriage 
encounter program. "-

Most importantly, Mr. Paquette is a family 
man and believes in the tradition of a family 
business. His wife, Carmen looks after the 
books for all three businesses and his children 
are active members as well. 

The truck repair section became so successful 
that he stopped the wrecking business after a few 
months and expanded into auto repairs. 

By April of 1981, the business was expand
ed once more and a truck repair centre was built. 
Mr. Paquette changed the name to Glengarry 
Truck Centre. The centre's six employees have 
a total of more than 60 years experience, and 
they can handle repairs on everything from a 
pick-up truck to a full 18-wheel rig. The com
pany boasts the only truck hoist between Mon
treal and Ottawa. 

They'll always come back 
for the Highland Games 

Glengarry Truck Centre offers 24-hour tow
ing. While the towing service usually brings the 
problem to the shop, Mr. Paquette has been 
known to take the shop to the problem. 

A second busi'less was opened in December 
1983, named after his two children, Josee and 
Eric. J&E Garage has proven to be a strong link 
in the Paquette business chain. 

The garage has five full and part-time 
employees working under Manager Pierre 

Every long weekend in August, the Village 
of Maxville swells with the excitement of the 
Glengarry Highland Garnes. 

This annual event brings between 30,000 to 
40,000 bagpipe lovers and Scottish enthusiasts 
to the Kenyon Agricultural Society fairgrounds 
for two days. 

Last year, 49 pipe bands from all over the 
world whirled and orchestrated multi-colored 
musical maneuvers before delighted crowds. 

Often called the largest Scottish gathering in 
North America, the festival starts the Friday 

60 YEARS 
Of Experience 

Working For You 

GLENGARRY 
TRUCK CENTRE 

Local People 
with 

Local Concerns 
Highway 43 West, Alexandria 

525-4463 525-4464 

night with a Pre-Games Tattoo and a dance. The 
next day is filled with the bustling activities such 
as Highland dancing, pipe band competitions, 
drum-majors' competitions, as well as in
dividual pipers and drummers events . 

Athletes test their prowess and strength in the 
Canadian-Scottish Garnes . Track and field, tug 
of war and caber tossing always draw large 
crowds. 

Scottish heavyweights literally throw some 
weight around in the heavyweight events where 
22-lb. stones , 28-lb. weights, 16-lb. h3JlU11ers 

and sheaves are thrown for distance. 

Every year dignitaries and guest artists open 
the games. Last year Minister of Employment 
and Immigration Flora MacDonald opened the 
games and the Fort Henry Guards proved to be 
a popular attraction . 

The first Glengarry Highland Games was held 
in 1948 with eight pipe bands. Organizers had 
expected 7,000 persons to show up but were sur
prised when 20,000 filled the Maxville 
fairgrounds . 

GLEN GARRY 
AUTOMOTIVE SUPPLIES 

Where People Come First 
For all your 
needs, from cars to 
trucks, including 
hydraulic hoses. 

automotive 
heavy 

custom 

HOURS: Mon. to Fri. - 8 a.m. to 6 p.lT). 

24 Hr. Emergency Service - 525-4469 

Get what you want when you want it 

400 Main St. North (Beside North-End Garage) 525-4469 or 525-4470 

J &E GARAGE 
We Put The 

"SERVICE" 
Back Into 

SERVICE STATION 

Your Full Service Service Station featuring 
a Class ''A" Mechanic who stands behind his work . 

Satisfaction Guaranteed - 24-Hour Towing 

J &E GARAGE 
Rejean Paquette, (proprietor) 

Ken on St. at Macdonald Blvd. 
Pierre Ouellette, (operator) 

525-4309 
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Golf course celebrates 25 years 
When a group of local golfing enthusiasts set 

out to build a golf course in 1961 , little did they 
know what the future held for this picturesque 
nine-hole course 25 years later. 

Taking a page out of a Virgina Slims adver
tisement might be the best way to describe the 
25-year history of the Glengarry Golf and Coun
try Club - " You've come a long way baby". 

Glengarry News President Eugene Macdonald 
was the driving force towards construction of 
the club in 1961. It seems only appropriate that 
as the club celebrates its 25th year of operation, 
construction will begin in April to expand the 
course from nine to 18 holes. 

Completion is expected in April, 1988. Also 
included in expansion plans are a driving range, 
putting green, expanded parking lot and the con
struction of a pro shop. 

About 130 people attended the unveiling of 
a design model of the 18-hole course recently 
at the Glengarry Sports Palace. 

The club has hired Alexandria native Grant 
Crack to handle course design and construction. 

Walter Chopp is the club's special projects 
chairman and is responsible for bringing to life 
a full 18-hole golf course, complete with added 
facilities within a period of two years. 

There are four major steps for financing the 
club's expansion plans - sale of shares, in
crease in membership, bank borrowing and 
grants from government at the municipal to 
federal levels. 

Following an outing on the links, golfers can 
relax in a modem clubhouse. Refreshments and 
food are also available from the kitchen, hosted 
by Rita Nielsen and staff. 

The club expects to open its 1986 season 
towards the end of April. A limited number of 
shares are now being sold and applications are 
now being taken. Golfers can own a share of 
the Glengarry Golf and Country Club for only 

$300. 
Further information concerning shares and 

memberships can be obtained by contacting 
Manager Hubert Lapierre at 525-2576. 

The 1986 membership schedule is: $220 for 
senior men , $170 for senior ladies , senior man 
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and wife, $345, family, $380, weekday senior 
men and senior ladies, $170 and $140 respec
tively, juniors, (up to 18 years) $55 , college 
students , $165 , social, $30, senior citizen 
(men) , $168, senior citizen (ladies) , $121 and 
senior citizen (coup!e) at $284. 

. -• • • 

IT'S OUR 

Membership is contingent upon owning a 
share or payment of a $200 initiation fee. 

Golfers who don't wish to purchase a 
membership may still play through green fees 
at $8 during the week and $12 on weekends and 
holidays . 

SIL VER ANNIVERSARY 
We're Not Getting Older ... 

WE'RE GETTING BETTER! 

Our expansion plans are in full swing, and your Golf and 
Country Club will soon be able to offer you everything that 
a first rate golf course should. 

Own a part of your golf and e,ountry club. We have a 
limited amount of shares available for purchase now. 

Call Mr. Hubert Lapierre, manager for further information. 

525-2576 or 525-2912 

GLENGARRY GOLF and COUNTRY CLUB 

• 

• 
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GLEN GARRY 
Golf and Country Club 

Your Golf and Country Club 
has been serving you for 

25 YEARS 
AND NOW WE ARE EXPANDING!!! 

By 1988 you will have a full 18 hole golf course, a driv
ing range, a practice putting green, greater parking 
facilities and a new pro-shop 

You Can Be Proud $ 
Shareholders For Only 

(Limited quantity of shares still available) 

For enquiries of share and membership purchasing 

Please Call 

Number 7, par 3 hole 

Mr .. Hubert Lapierre, Manager 
525-2576 

or write: Glengarry Golf and Country Club 
P.O. Box 400 
Alexandria, Ont. KOC lA0 
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Glengarry always offers lots for 
residents, tourists to do and see 

Glengarry may not have a sprawling city, but 
the county is still a place to have a lot of fun, 
whether indoors or outdoors. 

Visitors and residents will find that there are 
many activities in the area to satisfy anyone's 
summer yen. 

MUSEUMS 
Museums are always enjoyable to visit on 

rainy days or times when you just want to have 
a relaxing stroll down memory lane. 

Glengarrians are proud of their history and 
two local museums reveal the past in glorious 
splendor. The Glengarry Historical Society 
operates The Nor'Westers and Loyalist Museum 
in Williamstown. 

The museum offers visitors a look at the set
tlement of the area in 1784 by Sir John Johnson 
and the Loyalists from the Mowhawk Valley in 
New York. 

In the Nor'Westers gallery, on the second 
floor, enthusiasts will find details of the story 

of the fur traders, with the spotlight on such 
famous Nor'Westers as Simon Fraser, who lived 
in the area. 

The Glengarry Pioneer Museum in Dunvegan 
reveals old pioneer lifestyles through antique 
furniture, books and tools of a time long past. 
The museum is situated in an 1830 log inn. On 
the grounds visitors will also see a miniature 
cheese factory, a 19th century tool shed and log 
barn. 

CAMPING 
Those who like camping will find Glengarry 

an ideal SP.Ot to pitch a tent. The St. Lawrence 
Parks Commission operates three major cam
pgrounds in Glengarry . 

The Raisin River Park is situated just west of 
Lancaster. The park has 103 campsites including 
washroom facilities, laundry, swimming pool 
and a playground. 

Charlottenburgh Park boasts 159 campsites 
and Glengarry Park, east of Lancaster, offers 
244. Both parks have modern amenities such as 

St. Finnan's Cathedral 

playgrounds, picnic areas , benches and refresh
ment stands. 

Private campgrounds with similar facilities are 
situated in Bainsville, Lancaster and Sum
merstown with beaches on Lake St. Francis and 
the St. Lawrence River. 

BOAT RENTALS 
To add to summer fun, boats are available for 
rental on Lake St. Francis and the Raisin River. 
Marinas are located in Summerstown, South 
Lancaster, Lancaster and Bainsville. Visitors 
can choose from rowboats, canoes and 
motorboats. 

Most rental firms offer boats on an hourly, 
daily or weekly basis . Rental season often peaks 
during July and August. An outing should in
clude Cairn Island in the middle of Lake St. 

Francis where a picnic can be enjoyed. 
ISLAND PARK 

Alexandria has a gem to share with visitors 
and neighbors alike. Nestled just beyond the 
busy downtown core lies 25 acres of land call 
Island Park. 

Opened in 1950, the park is well equipped to 
offer an active day for visitors. There are pic
nic tables, a fully equipped playground with a 
giant slide, a wooded area, tennis courts, 
baseball and soccer fields. 

The park officially opens every day on Canada 
Day. July 1, sees the park crowded with a con
cert and day-long festivities . 

Lifeguards supervise swimming in the lake 
which is open to the public afternoons, even
ings and weekends. Most summer activities are 
centred around this recreation area. 

Town well served bv schools 
Alexandria has a good selection of schools and 

educational programs for students. 
Glengarry District High School is equipped 

with facilities for computer sciences and word 
processing. As well as offering the regular high 
school matriculation, the school provides alter
native educational projects such as a lifeskills 
program and a farm agriculture course. 

Students who want their education in French 

can attend Ecole Secondaire Regionale 
Glengarry. Also a lifeskills is offered in French. 

There are two French Roman Catholic 
Separate elementary schools in Alexandria. An 
English public elementary school is just north 
of the town. 

Harmony Glen School is for the mentally 
retarded in Alexandria and the area. 

Glengarry Book Store 
Since 1978 

Specializing in books by local authors, 
history, genealogies, Canadian, nature, , 
cooking, etc. with added emphasis on 
books for children and young adults. 
Up to date microfiche now helps us pro
vide information on books available from 
most major Canadian sources, though 
customers can speed things up by pro
viding extra information about the books 
they need. 
We would like to thank those who have encouraged us with 
their support and hope we can continue to be of service to one 
and all. 
45 Main St. South 525-1313 

Are Your Books Giving You 
A Headache? 

For quick relief call 

Maurice 

Lemieux 
Bookkeeping 

66 Main St. S. 

Alexandria 

525-1666 or 4571 
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Always lots to do during Glengarrysummer 
Summers in Glengarry can be full of quiet, 

relaxing days or chock full of busy events that 
will leave you exhausted, but definitely satisfied. 

Ayway you like it, a Glengarry summer ha 
a variety of events you won't want to miss. 

MAXVILLE FAIR 
Fairs are always a lot of fun . The Maxville 

Fair is no exception, featuring activities for the 
entire family . 

The weekend-long events kick off in early 
June. Children and adults will enjoy the excite
ment of the midway, a farm animal display , a 
petting zoo, children's sport competitions , cat
tle, calf, horse and sheep shows and dances. 

Past fairs have also highlighted such events 
as an amateur night, a demolition derby , a soc-

cer tournament and Higland dancing. 
JULY 1 AT ALEXANDRIA 

Canada Day is celebrated across the country , 
but in Glengarry , Alexandria will be the place 
to attend Canada's birthday. 

On July 1, Alexandria ' Island Park will 
magically transform into a bustling center with 
lots for everyone to see and do . 

Entertainment, rides, a parade, games of 
chance and good food have marked past Canada 
Day events. 

IUGHLAND GAMES 
These annual games make Glengarrians pro

ud. The civic holiday weekend sees the com
munity of Maxville transformed into the Scot
tish Centre of Canada. 

Featured in this extravaganza is a grandstand 
show, massed pipe bands and Scottish dances. 
The North American Pipe Band Championship 
as well as many traditional Scottish events will 
be featured . 

ST. RAPHAEL'S GALARAMA 
The Galarama is held the Sunday after the 

Glengarry Highland Games . This fund-raising 
event offers a good time while helping the local 
parish . 

Usually this fun-filled day begins with a 
baseball tournament. Display"s of arts and crafts 
and a tug-of-war will keep all family members 
busy. Local entertainment and a choice of 

mouth-watering food and sweets tops off this 
gala event. 

WILLIAMSTOWN FAIR 
As kids begin to think about school once 

again , they will get a minor respite as the fair 
winds down summer events. · 

The Williamstown Fair is Ontario's fall fair, 
established in 1812 and sponsored by the St. 
Lawrence Agricultural Society . 

Besides traditional livestock shows, fairgoers 
will also exhibits of baked goods , photgraphy, 
vegetables, horticulture, needlework and much 
more. 

More active events include log-sawing, chip
tossing, ladies nail hammering, and firemen's 
competitive games . 

SANGSTER'S SONS 
General Merchants 

Serving Glengarry 
for over a century 

Modem hardware, dry goods and groceries 
sold over the original counters and from 
the original shelves. A step into Sangster's 
Sons is a step into history. Visit us soon. 

Thank You Glengarry For Over 
A 100 Years of Loyalty 

Bainsville Ont. 347-2554 

YOUR COMMUNITY 
NEWSPAPER SINCE 1892 

The Glengarry News has 
always been dedicated to in-
form and promote, help in 
community projects, be a 
catalyst for civic action, a 
strong voice of our people and 
a fertile source of information. 

That 's what brought us from 
a small town paper to being 
the largest subscription week
ly in Eastern Ontario. 

We are proud of Glengarry 
and our place in our 
community . 

The Glengarry News 
--- -------------- --• ... ·----------- •== •-- t 
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Miron Electronic offers sales and service 
Years ago, one of Pierre Miran's high school 

teachers noticed his ability for electronics and 
suggested he pursue that field . 

Today at the age of 33 , Mr. Miron owns his 
store in Alexandria . 

Miron Electronic TV at 32 Main Street South 
sells everything electronic from tvs, satellite 
dishes, antennas , radios to microwave ovens and 
VCRs. 

But the store's most prominent feature is its 
service. Mr. Miran's 14 years of repairing tvs, 
radios and other appliances gives him the edge 
over his competitors. 

Since Mr. Miron and his staff of one full-time 
technician and three part-timers, repair 
everything the store sells, Miron Electronic TV 
can provide a fast tum-around on service. 

All repair work is done at the back of the 
shop. Depending upon the store's repair 
workload, customers can get their tv sets, 
stereos, VCRs, radios and microwaves servic
ed by the next day or " as fast as possible." 

Besides following the "service what we sell" 
maxim, Mr. Miron makes a point of offering 
product lines that can't be found in other stores 
in Alexandria . 

"I won't bring a line out if another person 
in town has it." he said. 

The store carries a wide as ortment of brand 
names such as Panasonic, Candle, Citizen. 
Philips, Magnovox and Quasar to fit almost 
everybody's pocketbook. 

His recent association with a large purchas
ing group, Proconser Electronics Quebec, helps 
him keep in touch with the latest products on 
the market. Besides getting a crack at the newest 
appliances and information, he can purchase tvs, 
stereos and radios at reduced prices . 

This in turn enables him to pass the savings 
on to his customers. 

Another advantage he has with this buying 
group is that with every new product line he car
ries, he is-entitled to electronic training courses. 

This constantly upgrades his electronic 
background and skills . 

Although he has only been in business for two 
years, Mr. Miron has his eye on expansion in 
the near future . By moving to a larger location 

with better parki°ng facilities , he said he can of
fer a greater array of products . 

At the moment, he has organized microwave 
cooking classes at Ecole Elda-Rouleau Senior 
on Sandfield Street. In addition to learning 

microwave cooking techniques and recipes, the 
French-speaking students receive maintenance 
information. 

There are plans to offer an English course 
soon. 

At Miron ... The Name Of The Game Is Service 

Pierre Miron, prop. 

We Service what we 
sell right here in our 
shop. No need to send 
it away. We stand 
behind our work! 

MIRON 
ELECTRONIC TV 

Offers you only top quality brand names of home enter
tainment centre and microwave ovens. Quasar, Philips, 
Panasonic, Magnavox, General Electric, Nikko, Akai, 
Electrohome and Technics are among some of them. 

Pierre Miron started in the electronics service field 14 years 
ago and has built a solid reputation based on customer satisfac
tion. Two years ago he opened a store to offer his customers 
a more complete service and has been growing steadily. Re
cent sales and customer demand has caused him to consider 
a major expansion. Satellite dishes, antenna systems and in
creased customer traffic has allowed Pierre to engage Stanley 
Thayer, also a fully qualified technician, to take off some of 
the pressure and allow Pierre to spend more time with retail 
sales. They are both constantly upgrading their skills with 
manufacturers seminars and courses. 

Stan Thayer, technician 

- MIRON ELECTRONIC TV Sales and Service 
~ -32 Main St., South Alexandria 525-4007 

•• 

• 

• 

• 
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Toronto connection 

• Summerstown airport 
performs a vital service 

Gordon and Kathy Small's business has, well, 
taken off in the last few years and the Sum
merstown couple say the sky's the limit. 

Mr. and Mrs. Small operate Cornwall Avia
tion out of the Cornwall Regional Airport and 
business has been doing quite well recently. 

Cornwall Regional Airport officially opened 
in October of 1984, sporting a newly paved 
3,000 foot runway and many other im
provements , thanks to $2.6 million in federal 
grants. 

But that's not all. Last year the Canadian 
Transport Commission granted Pem-Air the 
right to provide air service at the airport. To
day , local residents can take advantage of two 
round trips daily between Summerstown and 
Toronto·. 

The airport, located south of Hwy. 401 on the 
Airport Road, east of Surnmerstown Road, 
opened in 1973, with Cornwall Aviation com
ing to light two years later. 

The original owner, Stefan Toczyski, who 
was also Mrs. Small's father, started out in the 
business by offering a flying school, charter 
business and providing airport maintenance. 

When Mr. Toczyski died, the business 
transferred to his wife and the Smalls bought 
it from her in 1979. Because the company was 
growing at a steady pace, Mr. Small decided it 
was time to expand. In late 1982 or early 1983 
he wrote to then Trudeau cabinet minister Ed 
Lumley asking for the necessary grants . 

The rest, as they say, is history. Today, the 
~ airport sports a paved parking lot, new runway 

- lights, a new lighting system and a few new 
buildings. 

The company currently employs 12, both full 
and part-time. Mrs. Small says the maintenance 
service offered at the airport has grown steadi-

• ly lately, with many people coming from 
Brockville and Montreal for repairs. 

• 

•• 

"Our rates are right and we give personal ser
vice for everything we do," Mr. Small says. 

His wife agrees, adding that when people 
come to Cornwall Aviation, they know who they 
are dealing with and should something go wrong 
in the future, they know who to talk to. 

''They know they can call up and talk to the 
fellow who did the work," she said. 

Some of the latest improvements to the 
facilities include another 5,500 square foot 
hangar and another 4,440 square foot hangar ad
dition to the main terminal. 

Cornwall Aviation has five planes and flies 
charter service to such places as Vermont, Ot
tawa, Montreal, Toronto and even as far away 
as New Brunswick. The three pilots cater mainly 
to businessmen who have to get to that impor
tant meeting and get back in a hurry. 

The flying school is also doing quite well for 
itself, with about 40 full and part-time students 
at various levels. The airport does have a 
classroom for the school and instructors. 

The airport became somewhat busier last year 
when Pem-Air was awarded the licence to ser
vice the area. 

Pem-Air is a privately owned company started 
in May of 1970 by 21 Pembroke area 
businessmen who saw a need for air service to 
promote industrial and commercial develop
ment. The company currently serves the 
residents of the Pembroke area with three round 
trips daily between Pembroke and Toronto and 
two daily round trips between Cornwall and 
Toronto. In addition, Pem-Air is licenced to 
operate charter flights within Canada and 
throughout North America. 

The firm operates with six Piper Chieftain air
craft, four of which are for passengers and two 
for cargo. The cargo planes can easily be con
verted to passenger and vice ver a. 

Home ba e for administration, reservations, 
flight operations and maintenance is at the Pem
broke Airport. Pem-Air is currently in the pro
cess of completing a new hangar at the Cornwall 
Regional Airport , which will enable them to 
house an aircraft there at all times. 

Daily maintenance can be done at the Cor
nwall airport, but the larger jobs are still done 
in Pembroke. 

In an effort to serve its customers better, Pem
Air has started a shuttle service to and from the 
airport. The stops for the shuttle are the Fifth 
Wheel Truck Stop, the Journey's End Motel and 
the Transport Canada Training Centre. To find 
out the times for the shuttle service, phone Pem
Air reservations at 1-800-267-3131. 

Pem-Air has named Pacific Western Airline 
as its handling agent in Toronto. That mean that 
Pem-Air passengers can connect to and from any 
Canadian Pacific flight at a reduced rate. The 
airline is also part of the travel bonus program 
where one can earn valuable bonus points for 
flying Pem-Air. These points can be applied to 
various prizes or can be used for upgrading their 
ticket. 

As for the airport's future, the Smalls would 
like to sye the paved runway expanded to 5,000 
feet one day. A longer runway would permit 
larger planes to land and make use of the 
facilities. 

Also in the future are plans to have son 
Stephan take over the business. Currently, 
Stephan is working for his parents as a mechanic 
and chief pilot. 

"It would be nice if, one day, he could take 
over the business from us," Mrs. Small said. 

Wednesday, April 9, 1986-Page 31 

YOUR TRA YELLING TEAM 

Cornwall Regional Airport, Summerstown, Ontario 

Cornwall Aviation started operating in Summerstown in 1971 cater
ing to private aviation and student pilots. We have grown to a Regional 
Airport servicing a major Ontario regional carrier, Pem Air. We of
fer Student Pilot Training 7 days a week along with a Ground School. 
Our pilots are trained on the renowned Cessna 150, an aircraft that 
has probably been the trainer for more North American Pilots than 
any other. Gordon and Kathy Small along with son Steven are very 
proud of their Rental, Charter and Maintenance facilities. 
Drop in some time and see how far your airport has progressed 

AND 

. Your 

Regional 

Carrier 

Three of Pem Air 's six Piper Cheftain Aircraft 

Sixteen years ago this May, a new airline came into existence. That 
airline was designed to fill the needs of the smaller centre where 
businessmen and residents must use a rapid, efficient commuting 
service. We operate daily flights to and from Toronto and the Pem
broke area, and now we have 2 round trips daily from Cornwall 
to Toronto. We are even operating a shuttle van service from Sum
merstown Airfield to areas of Cornwall. We offer charter service, 
passenger and freight service, joint Thru Fares with Canadian 
Pacific Airlines, Travel Bonus Program and even a flying school 
in Pembroke. 

We have grown in the Cornwall area with your support and we 
are tilling a vital need. 

For information on our flight times, fares, shuttle service, please call Cornwall 
Regional Airport at 931-2988 or toll-free to our head office at 1-800-267-3131. 
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BROWN SHOE-This is the team which has made the Alexandria's Brown Shoe a suc
cess. From left to right are Frank Masselis, assistant plant manager, B:11 Yates, plant 
manager and Vern Worrelle, office manager. 

More than just a county 
Glengarry County is not just another place to 

live, rather it is a place to call home. 
A long and proud history has created a uni

que bond for residents within the county. 
To prove the point: there are Glengarry clubs, 

formed by former Glengarrians , across the 
country . 

Although the county is divided into separate 
geographical regions, there is no question that 
residents consider themselves Glengarrians first. 

There are four townships in the county, 
Lochiel, Kenyon, Lancaster and Charlotten
burgh; two villages-Lancaster and Maxville; 
and one town-Alexandria. 

Each township, town and village has its own 
elected municipal government, reeve and 
deputy-reeve to serve on the SD&G United 

Counties Council. 
The United Counties Council meets in Cor

nwall and has jurisdiction over roads and social 
services for the three counties . 

MPP Noble Villeneuve represents the coun
ty in the provincial legislature. The Tory MPP 
is a land appraiser from the Maxville area. The 
riding of Stormont, Dundas and Glengarry has 
voted Conservative for 37 years. 

Liberal MP Don Boudria represents the 
residents in the federal legislature. The riding 
called Glengarry-Prescott-Russell has been 
Liberal as long as anyone can remember. 

For education in Glengarry, the residents have 
two school boards, the SD&G Roman Catholic 
Separate School Board and the SD&G County 
Board of Education, both formed in 1969. 

Glengarry, a curler's dreatn 
Curling is one of Glengarry's favorite winter 

sports and curling clubs in the county have am
ple space for enthusiasts to play. There are three 
curling clubs in Glengarry- Alexandria , Max
ville and Lancaster. 

In Alexandria, the curling club has many 
events to keep players busy. Membership has 
continued to grow and there were more than 200 
members the past season. 

Men's fees were $80, women's were $70 and 
mixed memberships were $125 . A soc,ial 
membership was $30 and a junior curling pro
gram runs with a $5 membership fee per person. 

The Maxville Curling Club has been in opera-

tion for more than 30 years . Fees for men were 
$85 and $55 for women. Tuesday and Thur -
day nights are reserved for women, although 
after 9 p.m. there is a free ice for men . Mon
day and Wednesday nights are reserved for men 
and every second Wednesday, the ice is open 
for mixed players . 

The Lancaster Curling Club will be 
celebrating their silver anniversary and they con
tinue to look better every year. 

Fees for men are $90 and women's fees run 
at- $60. There is also a $120 mixed fee . 

Fun and enjoyment are stressed at all clubs 
and most people will agree that curling is no 
exception. 

BROWN SHOE PLANT, KENYON STREET, ALEXANDRIA, ONTARIO 

ONE OF THREE PLANTS IN ONTARIO 
Manufacturing these famous lines of men's, ladies' and children's footwear ... 

Pedwin, Regal, Levi, Naturalizer, Air-step and Buster Brown 

Keeping Up With The Times and Looking To The Future with Confidence 

THANK YOU GLENGARRY 
BROWN SHOE COMPANY (of Canada) 

173 Kenyon Street West Alexandria 

LTD. 
525-3nfi • 

• 
., 

• 

• 
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Lally-Blanchard 
. can do the job 

More than 300 years combined experience 
gives Lally-Blanchard the edge on the heating 
and cooling business. 

• · Lally-Blanchard recently joined the growing 
Alexandria business community to give the 
public better service for their homes and 
businesses. 

The Cornwall-based company boasts a history 
of diversification, leading to its new Alexandria 
branch. In 1945 , Ralph Whitehead bought two 
fuel companies, owned by Joe Lally and Ewen 
Munro. The firms merged and became the 
largest fuel distributor in Eastern Ontario at the 
time . 

By 1951, Lally and Munro (as the company 
was then called) began to convert from coal to 
oil while Blanchard Fuels became a strong com
petitor in the east-end of Cornwall. 

Lally and Munro acquired Blanchard Fuels in 
1955 and· it stayed independent until 1969. 
U niver al Terminals, a wholesale oil company, 
was formed in 1954 and it later became the 
mother company for the newly-amalgamated 
Lally and Blanchard . 

The company bought Lancaster Fuel and 
Lumber from Lloyd Fawthrop in 1980. This 
was done in order to expand Lally and Blan
chard's marketing area. With the acquisition of 
the Cornwall branch of Ultramar, a fuel sup
plier, the company was finally able to supply 
all the oil needs for the farming community . 

This encouraged the oil company to expand 
once again to Alexandria in late 1985. 

"We have started very slowly," said General 
Manager Roger M. Carriere, "but we are go
ing to have real growth within two years." 

The staff in Alexandria have complete access 
• o the services in Cornwall, says Mr. Carriere. 

• 

• 
• 

"We're getting organized to help more and 
more people locally," he said. 

Sales Manager Richard Bowen said the peo
ple of Alexandria have been asking for their ser
vices for years . 

" During the first few months, we had peo
ple corning in and saying that it is about time. 
This has encouraged us to keep knocking on 
doors and letting people know that we're here 
to stay." 

"Being a full service company probably en
tails five times more work than just delivering 
oil. We want to give our customers the best pro
duct money can buy at the lowest pos ible 
price," said Mr. Carriere. 

He does not make his comments lightly . 
Lally-Blanchard uses a special technique , 
developed in conjunction with Harvard Univer
sity, to upgrade customer heating equipment. 

The company has six oil tankers, 16 trucks, 
10 ervice support vehicles, a service depart
ment, 25 employees and a 24-hour emergency 
service to serve their customers. 

Diversification has not lowered the company's 
safety standard. In order to ensure high stan
dards, Lally and Blanchard have a risk preven
tion committee that meets weekly, evaluating 
potential problems. 

"We are the only company that has an 
emergency program. If something happened, we 
have well-trained people who know exactly what 
to do," said Mr. Bowen. "Of course we try to 
make sure nothing happens in the first place. " 

The company also offers a course for the 
transportation of dangerous goods. Mr. Carriere 
said his staff practices a safety routine whether 
in the office or on the road. 

Lally-Blanchard is looking towards providing 
full service in Eastern Ontario in the future . 

"We always pride ourselves in treating the 
customer as number one in every aspect of our 
service," said Mr. Carriere. 
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WE BUILT OUR NAME 
ON SATISFACTION 

Anyone Can Sell 
Home Heating Oil 

.. . But Only We Can 
Give Our Full Service 

We give you the 
best product money 
can buy and at the 
lowest possible price 

And More Than That ... 
RICHARD BOWEN 

Sales Manager 

Our unique Lally-Blanchard service technique 
was developed in conjunction with Harvard 
University to upgrade customer heating 
equipment. 

It can reduce your home 

Heating Bill 
by as much as 25% 

So, you can see, we're 
much more than just 
'another oil company' ROGER CARRIER 

General Manager 

/L ALL V - BLANCHARD/ 
HEATING - COOLING 

232 Water St. Cornwall 

CHAUFFAGE - CLIMATISATION 

932-5211 or 932-9160 
Alexandria 

128 MaJo S<. So~ the Home Enagy (lroup 

\J)jj))__,_., __ _ 

525-1980 
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Manager has 30 years of experience 
Sylvester MacDonald has been in the 

automotive industry for 30 years ; 20 of these 
years included owning and operating a new car 
dealership . 

regular commuters to Montreal and Ottawa. 
" The car sells itself," says Mr. MacDonald , 

adding most people he meets today , know what 
they want in a car. 

up , his voice becomes animated . It's obvious 
he wouldn ' t trade his job with anyone. 

Even eight years as a garage supervisor with 
the City of Cornwall did not dampen his en-

" It gets in your blood ," says Mr. Mac
Donald , who began the new year as general 
manager of Glengarry Honda. 

Selling cars , says Mr. MacDonald , is both ex
citing and challenging. 

According to a North Dakota Automobile 
Dealers Association Newsletter , an auto dealer 
is an individual who must have respect for peo
ple, individually and en ma se. Right down to 
the customer who drives in with a clunker to 
trade and says , " There's not a thing wrong with 
it. " 

thusiasm for the automobile industry. • 
Recently, a Honda Canada dealership survey 

revealed that an ever-growing number of refer
rals originated from satisfied customers still 
driving a Glengarry Honda. 

" It almost becomes a lifestyle," he adds, 
laughing. 

Tact, he adds, is the operative word-tact in 
discerning a buyer from just a looker, and then 
acting accordingly . 

No stranger to the Glengarry area, most peo
ple will recognize him as the founding member 
of the popular musical group , The Clansmen. 
After 20 years , they are still entertaining folks 
in and around the area . 

Since the auto dealer is a reflection of the 
company he serves , his entire attitude is of ut
most importance. 

The newsletter also said most auto dealers 
would not trade their jobs with anyone. They 
like what they do. 

As the general manager explains the finer 
points of selling and customer service follow-

Some of the customers come from Ottawa, 
Rigaud , Vaudreuil , Valleyfield and • 
Hawkesbury . 

The import car dealership , now in its third 
year of successful operation, is located on Hwy 
34, between Alexandria and Green Valley. 

For the last three months , sales have been ex
ceptional , averaging one car daily. And it 's not 
just the ideal location that makes the dealership 
a winner. The firm 's special attention to 
customer needs is refl ected in their success. 

Business has continued its upward growth 
since the dealership first opened in 1983, doubl
ing the parts and service department. Now, an 
expert staff of 10 covers all three areas of sales, 
service and parts. Licenced mechanics, under 
service manager Michel Beaudin, work in three 
service bays, combining quality workmanship 
with job guarantee. 

Between 50 and 60 new cars in all models, 
are available on the lot. including some 20 us
ed vehicles . Although Glengarry Honda usual
ly has what the customer wants , if a color or 
particular options are not available becau e of 
import quota restrictions, a dealer trade can be 
arranged . 

Glengarry Honda will service all Honda 
vehicles, regardless of point-of-purchase, and 
will honor any warranty on that vehicle. 

Quality and economy are two of the reasons 
customers tum to Honda. High gas mileage. and 
all -round reliability, are more than a plus fo r 

1engarry HONDA 
A Place Where Customers Send Their Friends 

Glengarry' s Home of Prelude, Accord and Civic 

Sylvester MacDonald 
M anager 

HONDA ... More Car For Your Dollar 
GROWING EVERY YEAR BECAUSE WE SERVICE WHAT WE SELL 

See us soon: Sylvester MacDonald, William Riel, Bob Nicholson, Sandy MacDonald, Garnet Fraser, George Green, 
Marianne MacDougall, Douglas Macleod, Romeo Lacombe and Cary McCormick 

Hwy. 34, South Alexandria 525-3760 

• 

,. 
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WELCOME TO ALEXANDRIA'S 
HOME DECORATING CENTRE 

Lise Ranger 

Ghislaine Diotte hard at work 
assembling custom-made vertical 
blinds from your choice of over 300 
fabrics and unlimited shades 

Richard and Lise Ranger 
wish to express their sincere 
gratitude to all their loyal 
customers who have made 
their business such a great 
success 

Richard Ranger 

Sixteen years ago Richard first became involved in the flooring in
dustry and called upon that valuable -experience to enable him to open 
his new shop in the Spring of 1985. 

Besides his regular lines of wallpaper, ceramic and tiles, he has been 
selected by such famous makers of flooring and carpeting as Armstrong 
and Peerless to represent them and carry their most prestigious lines. 

He has expanded to custom-made and venetian blinds and now is a 
fully franchised sub-manufacturer of VERTICAN vertical blinds. 

A recent expansion into interior decorating has allowed him to take 
Denyse Menard on staff. Denyse is a fully qualified interior decorator 
and will help you to color coordinate your home with all our services 
including draperies and even duvet bedroom ensembles. 

Tapis RICHARD RANGER carpet Inc. 
- 360 Main St. South, Alexandria 8 E=3 · . 

Near L.C.B.O. 525-2836 or 525~2-916 - · --- · 
. . 
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Ranger Carpet has all your flooring needs 
There is always plenty of staff to greet you 

when you enter the bright and airy premises of 
Tapis Richard Ranger Carpet Inc. 

Amopg the 12 employees, customers can 
benefit from the expertise and skills of five floor 
and carpet installers, two of whom are licenc
ed, an interior decorator and knowledgeable 
sales staff. 

" I try to employ as many people from the area 
as possible," said Richard Ranger, owner of 
Tapis Richard Ranger Carpet Inc . He feels this 
is important because it might help a person, in
terested in breaking into the carpet business, 
gain valuable experience. 

This pursuit of knowledge and quality go 
hand-in-hand in the eyes of Mr. Ranger. He 
feels there is a need in Alexandria for specialized 
stores. 

Although he carries a $175,000 inventory, 
$175,000 of carpeting and cushion flooring, his 
store offers custom-made drapes, wallpaper, 
blinds, kitchen tiles, bathroom and bedroom ac
cessories and even central vacuuming. 

Tapis Richard Ranger Carpet has been at 360 
Main Street North for two years. The company 
is planning to add more floor space which will 
allow it to carry a greater range of products. 

Mr. Ranger is always looking ahead. He suf
fered a major setback four years ago when fire 
destroyed his store on the Mill Square but hard 
work and perseverance earned him a successful 
carpet business. 

In the past year, he has taken several steps 
to improve the enterprise. His store was recently 
honored by Vertican Inc. of Canada, a large 
manufacturer of blinds, for being the fourth big
gest sub-manufacturer in Canada. 

Last October Mr. Ranger upgraded his pro
duct and store's reputation by becoming 
associated with Armstrong Floor Fashion Cen
tre of Canada and Peerless Floor Fashion Cen
tre. These associations are designed to ensure 
carpeting and flooring products are the highest 
quality and installation procedures are the best. 

Despite all his movements towards product 
and serVice improvement, he attributes his sue-

cess to the residents in Glengarry. 
"Let's face it, without them I would not have 

existed," he said. "We're always trying to im
prove ourselves." 

Many schools 1n Glengarry 
Glengarry residents have a wide selection of 

schools to educate their children. 
The county is served by 18 elementary schools 

and three high schools operated by both the 
SD&G Roman Catholic Separate School Board 
and the SD&G County Board of Education. 

Both boards have begun offering classes for 
gifted students with above average intellects. A 
life skills program is also offered for students 
who want a taste of the work world by giving 
students an opportunity to split their time bet
ween school and work. 

Most schools have classes for students who 
have social adjustment difficulties and tour 
schools are equipped to aid the trainable men
tally retarded. 

Students requiring special education are not 

left out in Glengarry schools. There are courses 
and assistance available for students with lear
ning disabilities and those with special language 
problems. 

French immersion is offered in some schools 
at the Grade I level , with others offer a similar 
program at the Grade 7 and 8 levels. Some 
schools offer immersion in kindergarten, where 
half the day is spent in English and the other 
half in French. 

Glengarry schools are not without fun ac
tivities either. For those who enjoy pursuits 
other than academic extra curricular activities 
such as sports, bands and clubs. all schools of
fer these activities. 

Bus transportation is provided by the two 
boards for anyone living more than a mile from 
their school. 

Since 1968 
Years ago we had just a small display of imported Scot
tish jewellery in our store and thanks to you, our loyal 
customers we have expanded to where we have much 
more floor space to better display our selections. We 
carry over 100 different tartans by the yard, pipers and 
dancers supplies, clan crests, sweaters and other 
woolens and offer a large choice of imported Scottish 
giftware and jewellery 

THANK YOU GLENGARRY 
For proving to us that you wanted custom-made kilts 
and skirts. Our tailoring department has been very 
successful as has our kilt rentals. 

Danskin's 
SCOTTISH GIFT SHOP 

Main St., Max-ville 527-2037 

LALONDE'S 
LADIES' WEA 

Serving Alexandria and Area for 31 years 

We've Got A Complete Line 
Of Spring and Summer Fashions! 

• 

Choose from our wide selection of suits, hats, skirts, dresses, 
slacks, blouses; romantic lingerie by Leisure Lady, Lov Lee, 
Queentex, Vogue, Wonder Bra, and there's so much more. 

24 Main St. Alexandria 525-3162 

.. 
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SOMETHING NEW IN REAL ESTATE 

LOCATIO 
Creg Quay is situated on the water in an area of Glengarry County noted 
for its beauty, clean air and recreational facilities. Ju t off two conve
nient access points of 401 Highway, this community is easily reached from 
Montreal, Ottawa, Cornwall and the St . Lawrence River Valley. 
PLANNI G 
Years of research, study and earthworks have produced the basis for this 
unique real estate concept. Although less and less waterfront_ property 
is available in the region, a carefully planned waterway system integrated 
with a major marina development provides all residents at Creg Quay 
with protected recreational boating. 
SERVICES 
An exceptional asset to this community is the municipal water and sanitary 
sewer system approved by the Ministry of the Environment. This is the 
only such development in the Township of Lancaster and permits _lots 
to be conveniently sized for easy maintenance. Hydro and telephone Imes 
are underground thus giving an open-space appearance to the landscap
ing. Lot sizes average 7,500 to 8,000 square feet with acres of common 
areas extending from each back lot line. 
ROADS 
Main collector roads lead to individual courts in which eight to ten homes 
have their own private access. Constructed to public road standards the 
network is maintained privately which reserves use exclusively for the 
residents, their friends and guests. The resulting security is a much desired 
feature for leisure living. 
RESIDENTS 
Our demographics clearly indicate a rapidly growing adult population 
and a definite need for special residential considerations. Therefore zon
ing has been completed with a designation of "Special Residential Com
munity" with housing categories in three classifications: SRC-1 Single 
homes, SRC-2 doubles and SRC-3 for multiple or cluster units being 
designed to eliminate stairs. 
Many residents, on reaching the age when younger family members have 
left home, wish to develop a lifestyle within their own age group. The 
adult community is specifically designed with this in mind. When retire
ment planning presents itself certain amenities arise and herein lies the 
main thought behind the Creg Quay concept. 

Creg Quay concept expands to include sales of lots 
in its residential adult community . 
A leisure lifestyle dominates the development theme 
which has progressively evolved with the growing 
segment of our adult society. 

CONSIDERATIONS 
While still actively engaged in a profession or career, investments for 
the future become an important factor. Real estate or living space general
ly assumes a primary position. When working activities cease (or retire
ment takes place) the same things must be considered. Hence living space 
tied in with a choice reaJ estate location_ make Creg Quay what it is to
day, and both working and non-working individuals can make a selec
tion to fit their present needs or for some time in the future. 
Please 1 has 95 single home lots with 26% already selected for residence. 
Three phases of development include a total of 488 lots . 
Included in the style of living are personal services such as home security 
checks when the owners are away, snow clearance from driveways, gar
bage pickup at the door, custom maintenance and landscaping, staff 
emergency service if required and an office organized to assist with day 
to day living requirements. 

LOCATION 

" l 

A formal plan of subdivision was recently registered for Creg Quay which 
provides for the sale of lots within the privately operated community. 
Earlier leased lots can now be purchased. All normal subdivision re
quirements have been fulfilled with the noteworthy additional features 
of privacy and security. Usual taxes are paid to the Township by the 
residents and as well, they pay a maintenance and operation fee as part 
of running their own residential community. Mr. Simmons, the developer 
states, "It is almost like a condominium except it is horizontal instead 
of vertical. Instead of taking an elevator to visit neighbors you can walk 
on open grass areas, we have no fences." 
NEXT 
Expanded services to new lots are planned this year, design work is nearly 
competed for a private waterfront community centre and more boat docks 
are to be installed at the rear of home locations. A number of new home 
construction plans are being prepared which is a well accepted feature; 
Creg Quay arranges the construction of homes specifically designed for 
personal preferences. 
With lot sales commencing on an increasing scale the administration and 
sales operations are to move into a new building within the next few 
months. 
As the newest subdivision in the area Creg Quay truly offers something 
unique for those seeking a leisure lifestyle . 

By Appointment (613) 347-2705 or (613) 347-2416, Box 400 Lancaster, Ont., KOC lNO 
401 Exits at Lancaster or Curry Hill to South Service Road then four miles 

/ 
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VILLENEUVE 

An Enterprising Family With A Proud Past And Bright Future 

Representatives of the Villeneuve Firms 
Here are most of the milk transport drivers, mechanics and office 
staff and some of the school bus drivers and machinery operators 

Our Office staff, Nicole Velleneuve 
and Harry Tessier, our first employee 

Ricky, Bernie, Bernie Senior 
and George Villeneuve 

Villeneuve Milk Transport 

HARD WORK 
AND TIMING 

From one milk truck and 
one employee to 4 
businesses and 85 
employees. All within 25 
years and now serving the 
United Counties. 

Duncan McRae and Bernie Villeneuve 
Owners of Roxborough Bus Lines 

Four Generations of Villeneuve's 
Standing from left George and Bernie, 

sitting George senior with William George 

Villeneuve and Leroux Construction 

THANK YOU GLENGARRY 
. 

For Your Loyalty and Confidence 

.. 
• 
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Supermarket owner plans to maintain quality 
and service, · while increasing product variety 

• Michel Ouellet readily concedes he had a hard marketing responsibility for Eastern Quebec. 
Three years later he was named Chief Co
ordinator of Operations and Marketing for the 
company's Quebec North Division. In addition 
to serving as unit director before leaving 
Steinberg's, Mr. Ouellet was responsible for 
meat marketing and operations for the entire 
chain. 

act to follow when he took over Alexandria IGA 
last September. The busy supermarket's 
previous owner, Marc Lalonde, had establish
ed a solid reputation for personal service, 
cleanliness and variety, leading to one of the 

4 most successful independent food stores in 
Eastern Ontario. 

C 

• 

Mr. Ouellet's challenge was to take a good 
store and make it even better. That, he knew, 
could not be easy. 

But the new owner had come well prepared 
for the effort after 25 years with Steinberg Inc., 
a large grocery store chain based in Quebec. 
Rising from store clerk to unit director, respon
sible for 40 stores in Montreal and Eastern 
Quebec, he gathered valuable experience in all 
aspects of the grocery business. 

He served as manager of four Steinberg super
markets in 10 years before his promotion to zone 
director, supervising eight stores while holding 

"I was happy with Steinberg's," Mr. Ouellet 
said recently . "The company was good to me. 
They taught me everything I know about this 
business. But I felt it was time I had a store of 
my own." 

The Steinberg veteran and his wife, Ghislaine, 
looked for a store for more than one year and 
considered opening a new store in Quebec City 
before learning from a salesman that Marc 
Lalonde was looking for a qualified buyer for 
his Alexandria IGA. 

The Ouellets had visited Alexandria many 

Quality Starts Here 
We haven't been here long but are proud to 
say that we are already making a name for 
ourselves among local contractors and home 
handymen. We cordially invite you to drop in 
and see what we can offer you . No matter 
what your needs , we can probably fill them. 
We also do custom carpentry work so why not 
let us quote you? 

RICHARD JEAUROND 
Manager 

CARPETING OUR SPECIAL TY 
Full .Rolls and Remnant Ends 

Plus 
Metal Roofing, Aluminum and Vinyl Siding, 

Flooring, ·Hardware, Insulation, Tools, 
Concrete Materials, Painters Supplies and more. 

Hours : Mon.-Thurs. 8 to 6, Fri. 8 to 8:30, 
Saturday 8 to 5 

PHJ BUILDING 
SUPPLIES 

SICO PAINTS 

294 Main St. North 
We Deliver 

(At the tracks) 525-3446 

times over the previous five years to visit then 
Canadian Tire store owner Ray Lewis, a good 
friend who had also worked with Steinberg's for 
many years . 

"I already knew this store," said Mr. Ouellet. 
''I knew a lot about IGA and how the organiza
tion worked. I used to do marketing studies and 
I did a small study here. I knew this was a good 
opportunity. Ray introduced me to Marc and our 
negotiations began." 

The two grocers reached an agreement around 
the end of August last year and the Ouellets took 
control of the business on September 16, though 
some months would pass before transfer of the 
IGA franchise was completed . 

"This was a good store in good condition," 
added Mr. Ouellet. "There was a lot of good
will. Marc had done a super job with the 
customers . He knew all the customers by their 
first names. I can't match that yet, but it will 
come. 

"Marc did a fantastic job, especially when 
you consider he didn't know anything about 
groceries when he started." 

The new owner made no major changes when 
he assumed control of the IGA. He quickly 
made up his mind to retain all of the store's 
employees. 

'Tm very, very proud of my staff,'·' he said. 
" They ' re a great bunch of people and we're go
ing to be here together for a long time . 

"They're good workers, and they ' re polite. 
Overall , they do a very good job." 

Mrs. Ouellet works full-time in the grocery 
store, directing most of her attention to the front 
service area, while Mr. Oullet works with his 
staff in all sections. He said his primary goals 

are to continue the store's high level of customer 
service, maintain its standard of cleanliness, en
sure shelves are well stocked at all times and 
increase the variety of merchandise as much as 
possible. 

''I'm determined to provide the same level of 
service established by Marc Lalonde, while tak
ing full advantage of my own experience in all 
departments," said Mr. Ouellet. 

As one example of his determination to ex
pand the variety of merchandise carried by Alex
andria IGA, Mr. Ouellet said the store would 
begin stocking German food, imported direct
ly from Germany. 

"There are a good number of German peo
ple in this area," he explained. 

The Ouellets are more than pleased with their 
decision to purchase the IGA, noting business 
has continued to grow. 

Mr. Ouellet said they were particulary hap
py with living in Alexandria. 

"It's a quiet town, but it's got everything you 
could ever want," he said. "We're close to Ot
tawa and Montreal. It's perfect." 

Later, the Ouellets plan to purchase land to 
construct a new home. They 're currently 
residing in an apartment on Kenyon Street. 

Mr. Ouellet said he was also looking forward 
to getting more involved in the community. 
Before moving to Alexandria he had been ac
tive in the Charlesbourg Owners' Association , 
the Jeune Chambre de Commerce and was a 
director of the Duche de Frontenac, Carnaval 
de Quebec. 

Community involvement will have to wait un
til he and Mrs. Ouellet are more settled in their 
new business, he said. 

Glengarry Sports Palace 

The center of Recreational Activities for the Town of 
Alexandria, the Townships of Lancaster and Lochiel. 

We have something for people of all ages; our facilities 
include a Public Library and an Ice Arena. We have 
various ice activities including figure skating, public 
skating and hockey. There are two ballfields, one soc
cer field and a community hall for banquets, meetings, 
dances and wedding receptions . 

For information or bookings call 
525-3600 

1 
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A true family business 
Maxville Farm machinery is a growing family 

business, meeting the day to day challenge and 
needs of farmers in Glengarry, Stormont, Dun
das and parts of Quebec. 

The origins of the company go back to 1973 
when it began as Martin and Muir. In 1981, ex
Montrealer, Herbert Auer bought the business, 
changing the name to Maxville Farm 
Machinery. 

But as Mr. Auer says, one thing didn't 
change. When former co-owner, John Muir 
decided to stay on as sales manager, his exper
tise and customer knowledge helped pave the 
way for Maxville Farm Machinery. 

As a result, the entire business transition was 
the smoothest ever, says Mr. Auer. 

Before moving to Canada from Austria, Mr. 
Auer worked as a tool and die-maker for Alpha
Laval, a firm specializing in farming equipment. 
In Montreal, he spent 16 years as plant engineer, 
supervising a staff of 100 for Melo Industry , a 
manufacturing firm producing paper, plastic and 
styrofoam. 

The move to the country, and the shifting of 
work responsibilities, was a welcome change for 
Mr. Auer and his family. 

New Holland, the company 's main line, is a 
leader among other lines, the owner says with 
pride. 

"We have over $100,000 of New Holland 
parts alone, " he adds. 

~ 
• 
\, 

A line of Universal tractors, some short lines 
of plows, discs, cultivators, crop and herbicide 
sprayers, fill up the lot and keep son, Rene, busy 
with stock-yard duties after s<chool. 

The focal point of this type of business is fast 
and reliable service. A machine breakdown at 
the crucial planting and harvesting stage can be 
cause for concern. 

Besides a 24-hour parts guarantee, Maxville 
Farm Machinery also supply their customers 
with the required equipment while their own 
machine is being repaired. 

Irr addition to a staff of five, two other 
members of the Auer family lend their special 
skills. Herbert's daughter, Irene, also a student, 
helps in the parts department, and wife, Ger
trude, keeps the books in order. 

The progress of the business pleases Mr. 
Auer, as does the interest shared by his family. 

Close contact and camaraderie with area 
farmers is another pleasing aspect of the 
business . 

"I enjoy it tremendously ," he says. 
The company, located south of the village on 

three acres, has plenty of room for further ex
pansion when the time comes, says Herbert . 

Meanwhile, this family enterprise, just five 
years old, will be around for some time. In the 
planning stages is the building of a family home, 
an indication that the Auer family is here to stay. 
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Creg Quay Development 

--.--
The Glengarry News, Alexandria, Ont. 

IN MAXVILLE SINCE 1981 

Maxville 
Farm Machinery Ltd. 

Your full-service 
franchised dealer 

for 

+I\EW HOLLAI\C 

We carry a complete line of the famous 
New Holland Farm Machinery backed up 
with a comprehensive parts inventory and 
complete financial service. 

We are proud of our factory-trained 
mechanics and their ability to solve any of 
your mechanical problems and get you on the 
land again fast. 

We have recently expanded our lines 
to offer you Universal Tractors and the 
Dion, Khun, Vicon and Farm King 
Allied lines of equipment 

THANK YOU 
For Your Confidence In Us 

MAXVILLE 
FARM MACHINERY LTD. 

Maxville, Ont. 527-2834 

• 
.. 
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Business is booming at Glengarry 

~ Ford Mercury in Maxville 
Maxville's Glengarry Ford has been in 

business less than a year, and already it has 
• made substantial gains. 

'' At least from an operational standpoint'' 
claims owner, Bill Campbell. 

When restrictions were placed on foreign im
ports, Mr. Campbell decided to diversify his 
business interests, first with Glengarry Honda, 
and now, Glengarry Ford. 

Since it is easier to get parts for a domestic 
line, there is a greater model mix of light trucks 
and luxury cars at the Ford location. As a result , 
there is also a good inventory for delivery. 

About 60 units are presently on the lot , with 
another 50, soon to arrive. In addition, there 1s 
also a good election of re-conditioned used 
vehicles. 

General manager of Glengarry Ford Brian 
Carson. has been with the company from its 
opening day last ·ummer. Before this, he spent 
two years as a sale. man for Glengarry Honda. 
In fact, his entire work background is concen
trated in sales 

"People are happy there i a Ford dealership 
in the area." he says, adding that the service 
department is bu. ier than wll!> normally expected 
at this stage. 

"We've gone beyond what we thought we 
would ," he says with pnde . 

Most of the sales market to date has come 
from Maxville. A secondary market comes from 
Alexandria and Cornwall. 

A staff of 12 contributes to the smooth runn-

ing of the operation. One ful l-time and one part
time bookkeeper handle the daily accounts and 
month-end closing. 

Recently, a third salesman has been added to 
the sales staff. 

Besides an experienced service manager and 
parts manager, there are two licenced 
mechanics, and an apprentice mechanic; who 
stand behind their work whether it's a 
mechanical repair or paint and body work. They 
also provide a towing service for the area. 

Mr. Carson believes a good salesman is 
honest, confident, and able to qualify a 
customer's need . 

He relates a hypothetical example: A 
customer looks at a Tempo, which, for all in
tents and purposes, fill his or her day to day 
needs. Then, the customer's fancy gets caught 
up with a Mustang. At this point, a sale might 
be made, but. if the first car was the realistic 
choice in terms of lifestyle and finances , the 
customer. sooner or later, (usually when the 
payments come in and the newness has worn off) 
will realize the mistake and be unhappy with the 
purchase. 

Mr. Carson thinks it's important to find out 
the customer's requirement!> . "That's where the 
professionalism comes in." he adds . 

Mr. Carson. who likes meeting people, and 
selling cars. mentions the plan to computerize 
all accounting and pans-inventory systems in 
May 

''This will be a tremendous asset to the 
business," he says. 

THANK YOU EVERYONE 

• 

For a Super Successful First 15 Months 

The New Ford Aerostar Van and the Taurus Sedan for 1986 

FORD - MERCURY 
MAXVILLE - ONT. 
tAt the former MacEwen F-ord locat1on 1 

Where YOU, The Customer, are alway: 

Where You, The Customer 
are always No. 1 

Mechanic St. , Maxville 
In the former MacEwen location 

527-2007 or 528-4518 

BRIAN CARSON 
Sales Manager 

You have proven 
to us that you 
wanted Ford back 
in Glengarry ... 
And we are proud 
to deliver!!! 

' 
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A hobby that grew into a business • 
When Edna Lalonde started her ceramics hob

by, she never thought it would one day turn in
to a business. 

Two years ago she started E & G Ceramics 
and hasn ' t looked back since. From the base
ment of her Linsley Street East home in Alex
andria, Mrs. Lalonde makes and sells almost 
anything that is ceramic. She also teaches classes 
twice a week. 

In 1978 when she started making ceramic 
molds, she found she took to ceramics like a fish 
to water. Soon after, she purchased a small kiln. 

A kiln is a special barrel-shaped oven that 
bakes soft ceramic pieces . " When you have a 
· kiln, you suddenly have friends who are also 
into ceramics, asking you if they could place 
their pieces in your kiln," she sai<;I. 

As word of mouth spread that Mrs . Lalonde 
had a knack of making various ceramic pieces, 
friends and neighbors began asking her to make 
Christmas or birthday gifts. Today her entire 
basement is dedicated to the craft . 

In the hectic months from September to 
December, orders from friends and neighbors 
flood in. Her three kilns are busy 24 hours a 
day transforming the soft molded structures, 
called greenware, into bisque, the hardened 
ceramic piece. 

Mrs. Lalonde said she did not get into the 
business for the money, but for the love of 
ceramics . At the moment, she said, it is hard 
to judge how much she is making from her 
business . In the past few years, her business has 
been steadily growing and most money made 
goes back into buying supplies . 

Her enterprise now takes up much of her day . 
She .has transformed a shed at the back of her 
house into a pouring centre, where she and 
sometimes her husband, Guy, pour the greenish
grey clay into one of a possible 700 molds. 

"Guy does the pouring for the larger pieces," 

said Mrs. Lalonde. 
She does most of the pouring and the delicate 

handling of the greenware for her students . 
"These pieces are very fragile," she explained. 

Once the clay takes shape, it is taken out of 
the mold and placed in a kiln, where 
temperatures of 2,200 degrees bake the ceramic 
pieces for seven hours . The cooling prooess 

usually takes 14 hours . 
In addition to keeping plenty of boxes of clay 

on hand, two walls in her basement are reserv
ed for a wide selection of paints and stains . 

In addition to making the hundreds of ceramic 
pieces displayed on the shelves, she teaches 
ceramic classes Tuesday nights from 7 to 10 
p.m. and Thursdays from 1 to 4 p.m. 

E & G CERAMICS 
Alexandria's Ceramic School 
Now you can make your own beautiful ceramic pieces; 
lamps,· bathroom accessones,· lawn ornaments,-Jigun'nes,· 
dishes and so much more 

* Ready poured green ware 
* 700 Molds to · choose from 

* Duncan Paints 
* Brushes 

We can provide all your. ceramic needs 
Classes and Workshops are held in two 15 week periods, 
from September to December and January to April . 

CLASSES: Tuesdays & Thursdays 
1 p.m. - 4 p.m. and 7 p.m. - 10 p.m. 
Registration $25 .00 

WORKSHOPS: Mondays 
1 p.m. - 4 p.m. and 7 p.m. - 10 p.m. 
Registration $20.00 

*Workshops are for people with ceramic 
experience 

If you are interested in ceramics, drop in and take a look at the pieces for 
September. Space is limited, 10 students per session, so register now! 

Edna Lalonde - Certified Ceramic Teacher (Duncan) 

525-3789 

Mrs . Lalonde also has a number of senior 
citizens attending her classes . 

"I enjoy having them," she said . " They don't 
usually have to rush off.'' 

She runs two sessions of classes during the 
year. One session runs from mid-September to 
December and the winter classes begin in 
January and end in April. 

Wall Plaques 

• 

New Softees 

• 

• 
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Equipment dealer 

~ ready to welcome 
• sixth generation 

An era is about to come to an end at Femand 
Campeau & Fils, at the same time as a new one 
is about to begin. 

The Sperry-New Holland farm equipment 
dealership, located in Dalhousie Station, has 
been run by the husband and wife team of Fer
nand and Lucette Campeau since 1955. The 
Campeaus are the fifth generation of the family 
to operate a business from the same location. 

Now, the Campeaus are making plans for the 
next generation to inherit the family business . 
In November, the couple's Shell petroleum line 
was sold to son Richard and has since been 
renamed Richard Campeau & Fils. 

Mr. and Mrs . Campeau are in the process of 
selling the farm equipment dealership to sons 
Andre and Jean-Pierre, although the business 
will still be known as Femand Campeau & Fils. 

While they still plan to stick around to "lend 
a hand" when it's needed, Mrs . Campeau said 
after more than 30 years in the business it's time 
to call it quits . 

"We'll still be around to give a hand," she 
said. "It's just time to sell the business while 
we're still here to help out. The boys have a 
good background and our customers will get the 
same service they've come to depend on. " 

Other changes include a new office for 

salesmen, an expanded parts department and an 
expansion of sales territory to Cornwall. 

The original business, a blacksmith shop, 
opened its doors in 1888. In 1952 Mr. and Mrs. 
Campeau married and three years later the 
young couple bought the business from Mr. 
Campeau's father, Raoul. In the first few years, 
from 1955 to 1965, the family sold the John 
Deere line of farm equipment before changing 
over to Sperry-New Holland. 

The company has been a true family business 
over the years. In addition to Mrs. Campeau 
loolcing after bookkeeping and Mr. Campeau 
filling the president's post, son Andre has work
ed in the service department for 14 years , Jean
Pierre has looked after sales since 1976 and 
Richard had long looked after the Shell home 
heating oil distributorship. 

Right now, the Campeaus are planning what 
to do with their lives after retirement. Mr. 
Campeau sees the move as "giving up the ti
tle" while still being around to help out. 

Mrs. Campeau plans to "do the many little 
things I've always wanted to do . I plan to take 
time to enjoy my nine grandchildren." 

"If there's a lot of business then we'll give 
them lots of help," Mr. Campeau said . "It will 
be hard to get rid of us entirely." 

RST BOARD - Seven men formed the first board of directors for the Glengarry Farmers' 
Mutual Fire Insurance Company back in 1895. They were, from left, bottom row: William 
Rankin of Lochiel Township, V. G. Chisholm, the secretary-treasurer, and Robert R. 
Sangster of Charlottenburgh Township; back row, Duncan C. Campbell of Kenyon 
Township, Robert J. Pattingale of Lancaster Township, John A. McDougall of Lancaster 
Township and Alex A. McKinnon of Lochiel Township. Mr. McDougall was the first presi
dent of the company. Mr. Pattingale was a director for 37 years, from 1895 until 1932. 
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THE CAMPEAU FAMILY 

Fernand and wcette Campeau 
40 years of experience in farm machinery with 30 years as owner of Fernand 

Campeau et Fils, Inc. 

Richard Campeau 
On November I, 1985 Richard took over the 
Shell petroleum products end of the business. 
He has II years experience in the farm 
petroleum field and is looking towards con- ·, 
tinued growth . 

Andre Campeau 
Andre is a factory-trained technician with 14 
years experience and attends all new products 
courses to enable him to give you the best in 
service. 

Jean Pierre (Peter) Campeau 
Peter has been involved in our sales and ser
vices branches. With 10 years experience he 
is still upgrading his skills. 

Campeau-Serving Glengarry and Soulanges 
for 5 Generations (the si.xrh one is coming) 

Clovis Campeau 
1888 - 1913 

Jean Baptiste Campeau 
1913 - 1926 

Raoul Campeau 
1926 - 1955 

Fernand Campeau 
1955 - 19--' 

We specialize in New Holland Farm 
Equipment, Parts and Service 

Drop in and ask us about how you can qualify for 
Free Financing 

FERNAND CAMPEAU 
& Fils, Inc. 

Dalhousie Sta., Que. 

(514) 269-2737 

AUTHORIZED 

PARTS and SERVICE 

, -
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Caisse Populaire is a 
vital part of the 
Glengarry community 

Within five minutes after Alexandria Caisse 
Populaire Manager Jean-Marc Viau opens the 
doors, eight or nine people quickly form a line
up . This early morning line-up seems to il
lustrate the Caisse's solid and expanding 
growth. 

With 7,000 members and assets of $32 
million, it is one of the largest financial institu
tions in Alexandria. 

In June 1985, the Caisse made its last expan
sion, doubling its office space upstairs. 

"We have the space but we are reorganizing 
our staff to give better service," said Assistant 
Manager Lise Ferland. 

Since its inception in 1953, the Caisse has en
joyed steady growth in Alexandria. Alexan
driaris are attracted to the Caisse for several 
reasons . 

Mrs . Ferland said customers find the finan
cial institution's services are more flexible than 
banks. In addition, it offers many of the regular 
banking services. 

In addition to the regular savings accounts, 
chequing accounts, consumer loan , mortgages, 
retirement savings plans, customers can get lot
tery tickets, safety deposit boxes, money orders 
and travellers cheques. 

But this financial institution is more per
sonalized. Customers are also members, which 
means they have a say in the Caisse's affairs . 

The annual general meeting i open to all 
members. 

A fee for joining the Caisse Populaire is still 
only $5. 

Aside from little extras like a small playing 
area for children, complete with a wooden rock
ing horse, the Caisse's shiny brass walls and 
simple, clean design instill a warm and relax
ing ambience. " People often comment on the 
colors," said Mrs . Ferland. 

Part of the Caisse's success lies in the fact that 
the institution does not charge service fees or 
administration fees. 

Since each Caisse Populaire is independent
ly owned, members often find they have more 
personalized services. The Caisse does belong 
to the Federation of Caisse Populaires . This 
federation enables the branch to finance fairly 
large projects in the community. 

Each Caisse is covered by the Ontario Share 
and Deposit Insurance Corporations (OSDIC). 
This ensures each depositor up to $60,000. 

Another benefit Caisse members enjoy is a 
share in profits package. If the institution makes 
a profit at year's end, members receive a por
tion of the windfall . 

The Caisse is also very community oriented. 
One ongoing project it finances is a French
speaking theatrical company called Les Vols aux 
Vents. 

- · V _ .. ,.. ------- ~ ~ 
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Get The Most 
For Your Money 

With The 

Caisse Populaire 
Alexandria Limitee 

Our Financial Resources come from 
the community 
.. . and are Re-invested 
In Our Community 

A Part of Glengarry 

SINCE 1953 
Serving over 7,000 Members 

with a 
Full Range of Financial Services 

THANK YOU 
For Your 

CONTINUED TRUST 

Let Us Know How 
We Can Serve You 

CAISSE 
POPULAIRE 

ALEXANDRIA 
Limitee 

255 Main St. South 525-2141 

• 
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Railtech is 
. a success 

Hugh MacDonald is a successful Glengarry 
native . 

He is the founder and president of Railtech 
Ltd ., which has a branch located at Apple Hill, 
manufacturing hardware goods for the transpor
tation and architectural industries . 

Formed in Dorval in 1972, the firm has 
branch plants in Rutland, Vermont and Apple 
Hill. Railtech Ltd. presently ships to Canadian 
and American rail lines and overseas to Sweden, 
Britian and Australia. 

The company devotes most of its Apple Hill 
production to the fabrication of laminated panels 
for the.railway, subway car and higher trailer 
industries. 

The Apple Hill plant boasts the complete 
fabrication of stainless steel cladding on a 
20-storey building in Toronto . 

There are plans in the near future to expand 
the company's space. Approximately 12,000 
square feet will be added to the existing plant 
this spring to improve warehousing and provide 
better placement of machinery. 

Railtech Ltd . is presently producing air cargo 
container prototypes . The containers will carry 
fresh produce to northern regions where 
previously only frozen goods were available. 

The Apple Hill branch has about 12 
employees with a total of about 70 employees 
in all three plants. 
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RAILTECH LTD. 

• Apple Hill Plant 

Building passenger-oriented railway 
equipment in Glengarry since 1976 

RAILTECH LTD. 

... . 

• 

I 
I r 
I ' 
L 



I 
i 

-

Page 46,-Wednesday, April 9, 1986 The Glengarry News, Alexandria, Ont. 

Everything for the builder 
square feet. 

"This year has been a good year," says Mrs. 
line of building materials, everything from the 
ground up," explains Mrs. Lalonde. 

Curry Hill Lumber, located on old Hwy. 2 
just west of the Quebec border, offers a full line 
of building supplies and lumber. 

Owned and operated by Claude and Marie 
Lalonde, the store sells plumbing components, 
paint, windows and lumber. People building 
new homes or renovating old ones make up the 
bulk of the store's clientele. 

Lalonde, who explains the company is still 
growing. Her husband points out the expanded 
warehouse has added 3,600 square feet in 
torage space for lumber. 

The Lalondes are involved 'in the Glengarry 
community. Curry Hill Lumber sponsors minor 
hockey and Mr. Lalonde has belonged to the 
Optimist Club for six years and has served as 
president. 

"Curry Hill Lumber stock a complete and full 

The Lalondes would like to express their 
gratitude to friends and customers they have 
served in the past and promise to continue sup- • 
plying their building needs in the future. 

"Our customers are companies, contractors, 
individuals ... in other words, anyone who 
is building a home," Mr. Lalonde said. 

Curry Hill Lumber opened its doors in 
September 1981. Store hours are 7 a.m. to 5:30 
p.m. weekdays, 8 a.m. to I p.m. Saturdays dur
ing the winter and 8 a.m. to 3 p.m. the rest of 
the year. Home delivery is available. 

Mr. Lalonde, who has an extensive 
background in construction, is able to provide 
advice and expertise to his customers. 

Because Curry Hill Lumber is a member of 
the Unitotal buying group, the store can match 
prices with bigger outlets while offering a more 
personalized service. Unitotal flyers advertis
ing good buys available at Curry Hill Lumber 
are regularly distributed through the mail. 

A native of Riviere Beaudette, Mr. Lalonde 
can trace his roots in lumber right back to his 
youth when he would help out his father at the 
family business. 

As well, Mr. Lalonde had been active in con
struction since 1964 and was involved in 
building some of Alexandria' finest modern 
homes. 

In 1981, Claude and Marie, who is from the 
North Lancaster area, started a mall operation 
dealing in lumber and hardware. A year later, 
they added paint to their line of merchandise. 

In five years, the husband and wife team has 
increased to a staff of five. The showroom space 
has doubled and the exterior lumber yard has 
dramatically increased from 3,000 to 25,000 

Serving Glengarry and Area's Building Needs 
Curr11Hill 
L• M•EIIA 

(fJUILDINt!r ~ • 
MATERIALS Aa;.¥. 

Curry Hill Lumber Inc., Hwy. No. 2, Bainsville 
Always Growing - 12 Acres To Do It On Over a quarter-century of 

family service 

We have come a long way since our first truck and now 
offer a full line of building supplies, hardware and paint 

For your convenience, we are expanding our warehousing 

Free Estimates and Area Delivery Available- 4 Trucks for Fast Service 

The Problem Solver 

CURRY HILL LUMBER INC. 
Highway 2, Bainsville (Off Curry H~ll Rd., l /2 mi. west of Quebec) 347-2401 
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23 Years Old And Growing 
I ' 

Roger Roy, president of Roy's GarJ~ 

WE'RE NO. 1 IN CUSTO~ SATISFACTION 
GM's Customer Satisfaction Index Rates Us As No. 1 with 96. 7% 

THE 
PRESIDENT'S 
TRIPLE CROWN 

YOUR TRIPLE CROWN 
WINNING DEALER 

We were awarded the President's.. Triple Crown. This is the highest 

award that a GM dealership ca~possibly achieve. There are very 

few eatned each year and our entire staff contributed to this honor 
by their hard work and dedication. We are very proud of them 

Since 1963 we have sold over 18,000 new and used cars and 
trucks to our many satisfied customers. We feel that the 
reasons for this success are: 
Our Super Sales Staff- Seven sales people are waiting to put you 
in the vehicle you want: Jerome Masterson, sales manager and Gilles Gareau, 
used vehicle sales manager along with Mike Gibbs, Jonathan Smith, Barry 
MacDonald, Chantal Titley-Rozon and Donald (Sonny) Menard. 

Our Award-Winning Service Department: -Staffed by Gilles Roy, 
manager, Gerry Decoste, assistant manager, D.J. McDonald, Service ad
viser, Gabe Poirier, bodyshop foreman and Denise Lemieux, customer 

service co-ordinator. Our service department has 19 bays, the very latest 
in electronic analysis equipment, and is staffed by 9 mechanics plus 5 
bodywork experts and our own preventative maintenance technicians. 

Our Comprehensive Parts Department: -The domain of Hubert 
Carriere and his two assistants who pride themselves on getting you the 
exact part you need with a very fast delivery time of 24 hours on special 
ord~rs. We also have a fleet of 6 courtesy cars, a flatbed float truck, a 
heavy-duty towing truck and a parts delivery truck. 

We are the largest supplier of Driver Education vehicles to 
the S.D.&G. Board of Education. 

Drop In And Visit Us Again Soon... You're Always Welcome 

THANK YOU GLENGARRY, FOR 

See the lady or the boys at ... 

Green Valley, Ont. 

GARAGE (Green Valley) LTD. 

We treat you 'f,!gf..a.llY 

YOUR LOYALTY 

PONTIAC 
BU-ICK 

GMC Trucks 
525-2300 
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There has been lots ·of activity in 
Kenyon over the past year 

Although Kenyon Township is a traditional 
rural municipality , it has seen a great number 
of changes within its borders in the past year. 

The new fire hall in Apple Hill has been com
pleted and many local dignitaries showed up for 
an official opening ceremony. 

The township is now the proud owner of a 
modern fire truck, as well as a back-up water 
tanker. The township fire department has 19 ac
tive firefighters and is a participant in the local 
mutual aid program. Fire Chief Allan Mac 
MiJlan is in charge of the Apple Hill station. 

Also in 1985, John Chisholm Ltd. was award
ed the contract to build a new bridge across the 
Scotch River on the 8th Concession. The job 
was completed in late fall and it has added a 
great deal to the safety of those ratepayers who 
use the road. An official opening for the bridge 
has not yet been scheduled. 

Jim Steel, clerk-treasurer for the township for 
the past eight years, retired. from that position 
in September of 1985 . After an extensive search 
by the township, Mary Mccuaig of Lancaster 
Township was hired to take his place. 

One of Mrs . McCuaig's first major duties was 
acting as returning officer for the municipal 
election in November. 

That election brought many changes to coun
cil, with only one incumbent, Councillor Gerald 
Trottier, being returned to office. The other 
members of council are Reeve Wilfred J. 
Vallance , Deputy-Reeve Finlay McDonell and 
Councillors Joan Siwik and Donald Besner. 

The township's road department was also 

busy in the last year. It bought a new backhoe There are also tennis courts and an outdoor rink 
in 1985 and the municipality is currently in the at Apple Hill. Minor hockey is played at either 
process of upgrading the existing equipment in the Maxville and District Sports Complex or the 
order to provide better service for local Glengarry Sports Palace in Alexandria. 
residents. 

Kenyon is a township that appreciates its past, .. . ~ 
but is also busy moving into the future. It has ~ c , 
an extensive Scottish heritage, which is mixed 
with a variety of other ethnic groups . It is uni
que in that the only large body of water to be 
found in Glengarry is contained within the 
township. Loch Garry Lake calls Kenyon home 
and the municipality is the source for the Deli
sle, Scotch, Beaudette, Garry and Rigaud 
Rivers, which run through most of the county. 

The township office in Greenfield is an ex
cellent example on its own of the history and 
tradition that can be found in Kenyon. The 
beautiful old stone building dates back to 1850 
and, prior to 1966, it was used as a meeting and 
recreation centre and part-time court house. 
Contrast that with some of the largest dairy 
operations found in the county, throw in the light 
industry that has located in the township in re
cent years , and you begin to get an understan
ding of the diversity and variations that can be 
found in the municipality . 

The approximately 3,000 residents, spread out 
over 1,025 square miles, are served by four 
recreation associations in Apple Hill , Green
field , Dunvegan and Laggan. Soccer buffs can 
indulge their passion for the sport at fields 
located in Laggan , Greenfield and Dunvegan. 

KENYON TOWNSHIP 

While improvements will always be going on 
within the township, residents can be assured 
that Kenyon will never lose its rural, traditional 
flavor. 

Pictured at left is the Township Logo. It was designed by Julie Ad
dison as a Bicentennial Project. Julie is the daughter of Peter and 
Dona Addison. 

The top left corner is a bagpipe symbolizing the Scottish heritage 
of the area. The top right is a fiddle and bow representing the tradi
tional music of the area. These traditions are kept alive today with 
piping and drumming bands and fiddling associations within the 
community. 

The bottom half of the logo represents the dairy farming in the 
Township which is a mainstay of the Township. The log cabin is symbolic of the early set
tlers of the community. The year 1850 is the year of incorporation of the Municipality. 
The Township has had lapel pins made with the logo and they are available at the Township 
Office. 

The present members of Council are: 
Reeve: J. Wilfred Vallance 
Deputy-Reeve: Finlay McDonell 
Councillors: Donald Besner, Joan Siwik, Gerald Trottier. 
Clerk-Treasurer: Mary J. Mccuaig 

TOWNSHIP OF KENYON 
R.R. #5, Box 11 
ALEXANDRIA, ONT. 
KOC 

Office: 527-2090 
Garage: 527-5543 

·-
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Cruikshank expands business to Kingston 
Glengarry Aggregates and Concrete (GAC) 

of Green Valley provides the area with a varie
ty of service, including custom levelling, land 
clearing and excavating. The firm supplies 
ready-mix concrete, sand, gravel and weeping
bed stone. 

GAC services the surrounding townships, the 
United Counties of Stormont, Dundas and 
Glengarry and the Town of Alexandria. The 
company's employees spent much of last sum
mer and fall working in the Ottawa area. This 

year, GAC has a crushing job in South Plan
taganet and will be working on a highway job 
in Lakefield, near Peterborough. 

GAC is one of three separate companies own
ed by Morrisburg's Cruickshank Construction 
Limited, in business over thirty years. 
This January Cruickshank's purchased 
Frontenanc Aggregate and Construction in 
Kingston. The operation, with a quarry and an 
asphalt plant, is similar in size to GAC. Green 
Valley will send its crushers to work there. 

Gord Robertson, employed fourteen years 
with Cruickshank's, has managed GAC since 
it opened in 1983. The office staff numbers four 
and the total employed during the summer peak 
is expected to reach sixty. 

Les Cruickshank, president and Blake 
Cruickshank, vice-president, supervise overall 
activities. 

GAC operations include a quarry, a concrete 
plant, a shop and an office. Its equipment yard 
of six concrete trucks, seven belly dumps, four 

dump trailers , four tandems, three bulldozers, 
five loaders and crushers of different sizes has 
seen the recent addition of six new tractors, one 
new crusher, and one new seven yard loader. 

To demonstrate its involvement in the com
munity, GAC takes part in Green Valley days 
held each May. During Green Valley days, 
parents can receive free sand to fill their 
children's sandboxes. Below minimum loads of 
sand and aggregates are delivered that day at no 
extra cost. 

AGGREGATES -t CONCRETE 
• 1 ,,, /,,,/I,/ 

3 YEARS OLD AND GROWING 

Lancaster Quarry 

Do Something Concrete This 

Summer With Your Buildings 

Call Us For A Free Estimate 

• Ready-mix Concrete • Sand 

• Weeping-bed Stone • Gravel of all types 

Land clearing with root rakes and dozer. 

Custom leveling, excavating, backhoe etc. 

Ready-mix plant 

AGGREGATES+ CONCRETE 
"We Do Our L nvel Best" 

Green Valley, Ont. 525-1750 
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Read any good books lately? 
Local libraries have it all for you 

Sitting by the fire and wanting to curl up with 
a good book? Glengarrians are richly blessed 
with ample opportunity to visit a local library 
and find just the right book. 

The United Counties library system encom
passes 19 library branches, five of which are 
in Glengarry . a bookmobile also stops regular
ly at various area locations. 

Residents can join a library free of charge. 
There is no limit to the number of books that 
can be borrowed for a two week period . 
Libraries also stock recent magazines, available 
for borrowing. Talking books and large-print 
for the visually impaired are available at each 
branch. 

The United Counties library system was set 
up by the Counties Library Act of 1970. Ac
cording to county chief librarian Janet Booth, 
a major advantage of a county system is the 
sharing of resources. if a reader visits the library 
and the book requested is unavailable at that 
branch, the reader can arrange for an inter
library loan . Branch staff phone county head
quarters daily with these requests . If the book 
is located within the system, the request can be 
accommodated within 10 days . 

Books are rotated regularly from branch to 
branch. When a book falls due, the lender can 
return it to any of the county branches. 

Miss Booth notes circulation is increasing 
every year. 

ALEXANDRIA 
Alexandria 's branch is located within the 

Glengarry Sports Complex. This branch, which 
is the counties' busiest except for Morrisburg , 
is fully bilingual. Other branches have small col
lections of French books. 

Branch supervisor Shirley Andrews works 
with a staff of three, Ruth Campbell, Colombe 
Raymond and Doreen Johnson . Mrs . Andrews 
explains most members reside in Alexandria and 
surroundings. The facility features reference 
books in both English and French, as well as 
a study area. 

Browsing through the shelves, one can also 
find Dutch and German books. 

The library also offers puzzles to trade, sew
ing patterns for circulation and used books for 
sale. 

Mrs. Andrews always tries to add interesting 
features. Area resident and academy-award win
ner Co Hoedeman once presented a film he 
directed. 

During the summer, a reading program is 
conducted. Participants can measure their suc
cess on a star-studded chart representing higher 
levels of achievement. 

Class visits and library tours for community 
groups are welcomed. 

DALKEITH 
Glengarry's latest library, established in 1978 

in Dalkeith , is located in a former Catholic 
school on the northeast comer of the village. 

Lillian Crooks, who mans the branch together 
with Lynda Heinsma, traces the transition from 
bookmobile stop library . 

"The Dalkeith bookmobile stop had so big a 
circulation it was felt we could handle a 
branch," she explained. The library was first 
housed in a mobile and later moved to its pre
sent location . 

Old books are often displayed . These chroni
cle the history of local churches and the area 
in general. 
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The clientele usually travels a relatively long 
distance to reach the library and a visit therefore 
is often transformed into a family excursion. 

Mrs. Crooks aid, "Everybody is thrilled we 
have a library in so small a community." 

LANCASTER 
The Lancaster library is in the centre of the 

village. The building, constructed in 1902, once 
hou ed Lancaster's original public library . 

Carolyn Gray and Doreen Johnson cover the 
branch's operations. Former Lancaster librarian 
Virginia Winn de cribed the branch 's cycle of 
activity. 

"There's a mix of different people and ages," 
she said. "Many of the retired people are away 
in the winter and circulation drops . However, 
it picks up in the summer with the increased 
holidaying population. " 

Each Friday morning at 10:30, parents can 
bring their tots for a 15-minute story time. 

MAXVILLE 
The Maxville branch has relocated to 

Mechanic Street, just off Main. Branch Super
visor Nicole Dewar and assistant Murdena Scott 
supervise in the library . 

"You should see some of the crowds in Max
ville on Monday nights!" exclaimed county 
chief librarian Janet Booth. 

Mrs . Scott confirms the library can get quite 
busy at times . Mrs . Dewar is regularly at the 
Maxville Manor where a small collection of 
books is deposited for the residents' use. 
Volunteers operate this " branch to branch ." 

WILLIAMSTOWN 
An unpretentious sign, "Public Library, " 

shows an arrow pointing past the township hall .. 
Up a hill, through a tree-lined drive, stands 

KRAFT PLANT, WILLIAMSTOWN, ONTARIO 

the majestic Johnson Manor House, which is 
home to the Williamstown Public Library. The 
house was originally the residence of Sir John 
Johnson, who guided the Loyalists from New 
York into the Williamstown area. 

Staff members Sue Harrington and Barbara 
Stones organize displays in the anteroom. The 
presentations showcase local art, gardening and 
handicrafts. 

The last Friday of each month at 2 p.m . is 
reserved for preschoolers. 

Sue Harrington reveals the library has a fine 
selection of Scottish literature. 

The staff is pleased to conduct tours of this 
historic building. 

We will open on special occasions for people 
wanting to see the house," she explains. 

SCHEDULES 
ALEXANDRIA 

Monday, 6-9 p.m. 
Tue day-Friday, 6:30-9 p.m . 
Tuesday, 2:30-5:30, Friday, 1:30-5. 
Saturday, 10:30-5 . 

DALKEITH 
Tuesday and Friday, 3-8 p.m. 

LANCASTER 
Tuesday and Friday, 7-9 p.m. 
Tuesday , 2-5 p.m., Friday 9:30-12:30. 
Saturday, 10-2 p.m. 

MAXVILLE 
Monday, Wednesday , Friday , 7-9 p.m. 
Tuesday , Thursday , Friday , 2-4. 
Saturday , 1-5 p.m. 

WILLIAMSTOWN 
Tuesday through Friday , 2-5 p.m. 
Saturday, 9:30-12:30. 

' ' 

For Good Food ... 
And Good Food Ideas 

KRAFT Williamstown 
Ontario 
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Alexandria's Modern 

Industrial Park 
We have just completed a $1.4 

million expansion, providing full 
water, sewer, gas and electrical 
services in our growing industrial 
park, which has recently grown 
to 152 acres. 

This expansion includes a 
900,000 gallon water tower, a 
new hydro electric substation and 
a sewage pumping station. 

Adjacent to the industrial park 
is a 35 acre parcel for residen-
tial development. . 

ALEXANDRIA 

LE R OUX STREET 
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MA YORS'S MESSAGE 
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Come live the good life in a model community for all of Canada. We 
guarantee you a friendly and sincere welcome to our community. Alex
andria, the place to live and establish your plant or business. Your family 

will enjoy excellent school facilities in the official language of your choice 
and superb sports (golf, curling, soccer, figure skating, soft ball, hockey, 
etc.). Alexandria, the town that has everything. 

The Council & Citizens of 
Alexandria 

J.P. Touchette, Mayor 
613-525-1110 
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