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Moving to new home requires effective planning 
Preparing for a move is not easy. 
Whether you're relocating to a house 
down the street, across town, or to 
another city, moving is a major 
undertaking which requires effective 
planni,ng and organization. 

One of the major stumbling blocks to 
a smooth move is procrastination. If 
you're like a lot of people, you don't 
like to pack too much too far in advance 
in case you might still need to use 
certain items before you actually move. 
Although it's frustrating to have to- look 
through boxes to find items you've 
packed in advance, it's even more 
frustrating to run around at the last 
minute frantically pitching things into 
boxes and bags just as your moving 
truck pulls into your driveway! 

WHERE TO START 
Start preparing as soon as your 

moving date is confirmed. Make 
advance appointments for the final 
reading of your gas meter and other 
utilities. And don't forget to make 
arrangements for the utilities at your 
new home to be hooked up prior to your 
arrival. 

You should also try to book a moving 
van or truck as soori as possible. Keep 
in mind that long summer weekends are 
generally the most popular times of the 
year to move, and it may be very 
difficult to book a mover on short 
notice. 

In an effort to save money, many 
people are opting to handle their moves 
themselves by renting JllOVing trucks 
(depending on the number of 
possessions they have and the distance 
involved). If you choose this route, 
make sure that you or someone in your 

family knows how to operate the truck 
(some come with automatic 
transmissions), and read over the rental 
agreement very carefully to make sure 
you are adequately insured. 

If you plan to hire a moving 
company to do the job, shop around and 
compare rates. Some moving companies 
offer innovative moving packages. 

You should also send out change of 
address cards before your move and 
make arrangements with the post office 
to have your mail redirected to your 
new. home, starting on your moving 
date. If you're moving out of town, 
make sure you have your children's 
school transcripts transferred. 

PACKING STRATEGY 
Take some time to think about all the 

things you'll have to pack. It's helpful to 
make an inventory of all the major 
items you'll be taking with you, so you 
have a good idea of what your moving 
requirements are. 

PRIORITIZE 
Try to prioritize your packing so that 

you pack items first that you know you 
won't need until well after the move. 
Clothing is a prime example. If you're 
moving in the fall or winter, pack up 
your spring and summer clothing first. 
In addition to using boxes and storage 
bags, try to use your luggage to pack 
clothing as weJI. There's no sense in 
moving empty suitcases. 

It's also a good idea to pack a 
suitcase for each family member with 
about one week's worth of seasonal 
clothes. This will give everyone easy 
access to clothing during the first few 
days followrng the move. 

We can_ help you fin~nce 
your new home and save 

you money too! 

Today~s best rate: 10.5% 

✓ no brokerage fees on pr1me residential mortgages 

✓ 85% 1st mortgage with_ no CMHC insurance 
premium to borrower 

✓ available 7 days a week 

✓ will meet with clients in our office or at their home 

✓ difficult financing - residential to commercial ,,1 
THE MORTGAGE SOURCE INC. 

281 Lisgar Street, 2nd floor 
Ottawa, Ontario K2P OE1 

Call Nelly Van Berlo at 232-0023 

(Subject to qualification.) 

It's best to try and pack items from 
the same room together, keeping 
kitchen utensils in the same boxes and 
bedroom items in similar boxes. Label 
each box as soon as you're finished. 
You can also go one step further and list 
many of the key items in each box (such 
as a toaster or kettle), so you can' easily 
locate them once yau reach your new 
home. 

Try to be innovative in your packing 
and use household items as packing 
insulation, where possible. Large 
fragile or odd-shaped items like lamps 
can be wrapped in dishtowels or towels 
to protect them. (However, very fine 
breakables should be carefully wrapped 
and placed in specially-marked boxes -
you may even want to move these items 
separately by car to make sure they 
receive a minimum amount of jostling 
during the move.) And make sure all 
breakable items are packed in boxes 
marked "fragile". 

Newspaper can also be used as 
packing insulation. But make sure you 
don't use it on items that can become 
easily marked by newsprint (such as 
cotton lamp shades). Some people 

. prefer to buy large quantities of tissue 
paper to wrap their figurines and fine 
crystal. Bubble wrap is also a popular 
packing material, and you may want to 
check with local packaging suppliers or 
your truck rental company to see if you 
can buy some. 

It's also a good idea to make a list of 
items which should be packed 
separately and last - like n~edications. 
You'll also want to make up a box of 
basic items needed for settling in, such 
as cleaning supplies, screwdrivers, 
drills, a hammer, flashlight, light bulbs,. 

JOHN A . 

toiletry items and fuses. 
Important papers, like insurance 

policies, passports, tax receipts, 
medical and fmancial pape~-s-should be 
kept separate. You might want to 
transport these documents separately in 
your briefcase or a portable file folder. 

LOADING UP 
If you are handling your own move, 

load the heaviest items first, like your 
fridge, stove, washer, dryer and freezer. 
Mattresses can be placed along the sides 
of the truck. Make sure you stack boxes 
inside the truck according to their 
weight. Don't put heavy boxes of books 
on top of your breakables. Moving 
experts recommend limiting book box · 
weight to about 30 pounds. 

Also, try to fully utilize all the space 
in the truck. Stack chairs and cover 
wooden furniture with old sheets or 
request special furniture pads from the 
truck rental company. Pack things in the 
drawers of your dressers. You can also 
pack items in your freezer or washing 
machine. Pictures and mirrors should 
be carefully wrapped and placed firmly 
along the sides of the truck or between_ . 
mattresses, to minimize impact. 

When loading furniture, make sure 
you cover your couch, easy chairs and 
mattresses with old sheets so they won't · 
get dirty during the move. 

Before leaving your old home, make 
a final inspection tour to make sure you 
haven't forgotten anything. Turn off all 
the lights and close and lock all 
windows and doors. If you're moving 
from a rental property, leave your keys 
with your landlord . If you're moving 
from your own home, leave your keys 
with your lawyer. 

. ALLISON 
REAL ESTATE BROKER 

Morris burg 

Iroquois. Fully-renovated, tastefully-decorated 
3-bcdroom older home on choice lot, complete 
with in-ground pool, detached double garage, 
and lot; of space for the whole family! Must be 
se~n! Asking $137,900. (5371) 

West end Morrisburg. Western cedar siding 
sets off this well-maintained 3-bedroom raised 
bungalow, with fully-finished basement, hedged 
lot and paved drive. Excellent location, super 
value. Asking $118,000. (5340) 

Great for commuters to Ottawa, or via Hwy. 
401. Attractive 3-bcdroom bungalow, on choice 
lot. Basement rec room. Large front deck. 
Detached garage, many extras. Let us show 
you! Only $89,900. (5357) 

543-3717 

Savor Road, between Morrisburg and Iroquois. 
New 3-bedroom brick bungalow with attached 
garage, well -equipped kitchen, main-floor 
laundry. Open basement, ready for finishing. 
Asking $134,900. (53 I 3) 

Iroquois. Bi!Hngs Ave. Raised bungalow, on 
excellent comer lot. Newer subdivision north of 
Hwy. 2. Finished basement, single attached 
garage. Nicely landscaped; attractive and wcll
maintained. Asking $109,900. (5341) 

Totally and tastefully renovated. Excellent 
family home, with 3 bedrooms, large eat-in 
kitchen, spacious living room, main-floor 
laundry and more. Self-contained I -bedroom 
apartment in basement. Double detached 
garage, insulated and heated. Good Iroquois 
location. Asking $119,000. (5376) 

Sales Representatives 

John A. Allison ......... 657-3285 Carol Richer.. ......... 543-3556 
Dale Beckstead ......... 652-4396 Peter Van Veen .... ... 543-2097 
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Maximize storage space RECRUITMENT 
Are your cupboards and closets 
overflowing? Are you constantly 
searching for items you've crammed 
away in some out-of-the-way nook or 
cranny? Do you continually trip over 
items that you.have no storage room for? 

If you answered "yes" to most of 
these questions, then it's probably· time 
for a major overhaul of the storage 
areas in your home. This can be as 
simple or complex as you like ,. 
depending on your needs, your budget, 
and the amount of clutter in your home. 
With a little forethought and 
organization, you should be able to 
greatly enhance and increase your 
current storage space at a reasonable 
cost. 

If you require additional storage 
areas, there are several innovative 

. things you can do to make the most of 
existing, unused or "dead" space in 
your home - particularly if you are 
planning some remodelling work. 

SHELVES 
Installing shelves in your closets and 

cupboards is probably the easiest and 
most economical way to increase your 
present storage space. You can build 
shelves yourself by buying lumber and 
wall brackets at the hardware store, or 
by purchasing one of the many types of 
easy-to-assemble shelf units and caddies 
availahle on the market today. 

Wire-coa ted shelving, in particular, 
has become a popular and durable 
option. These units are available at most 
hardware centres and stores specializing 
in storage. 

When revamping -your cupboards and 
closets, try to make use of as much 
ava;lable surface area as possible. For 
instance, you can insta ll shelves along 
t-he sides of the closet. Innovative basket 
units can also be used for additional 
storage space for scarves and hats. 

KITCHEN 
The kitchen is another spot where 

you can maximize your storage space. 
Rolling storage units - either the basket 
unit s or more permanent ones that stow 
away neatly under the kitchen counter 
are also space-efficient. 

you plan to finish your attic, try to make 
use of. space over the eaves or in the 
kneewalls for closets. You may even 
want to build a special out-of-the-way 
storage room in your attic or basement 
or even on the n1ain floor of your home. 

For more ideas on home storage, 
";'-..c 

visit a store specializing in shelve~,l,' or 
talk to a design consultant. - · 

Cabinet swing-outs and "lazy · 
Susans" are also popular space savers 
for hard-to-reach corner cabinets. 
Rolling racks and carts, hanging shelves 
and di sh organizers also make the most 
of premium kitchen cabinet space and 
can be purchased at hardware, 
department and specialty stores. 

You may also want to install some 
under-the-cabinet storage units (baskets 
and special drawers) for quick and easy 
access to everyday items. Under-cabinet 
appliances are also available to help you 
keep your counter areas clutter-free. 

BEDROOMS 
There are also many opportunities 

available to maximize storage space in 
your bedroom. Many department and 
hardware stores sell sturdy plastic or 
strong cardboard boxes which fit neatly 
under your bed, or can be stacked away 
in a closet corner. These are excellent 
for storing out-of-season garments and 
items rarely used, because they keep 
them dust-free, neat, and most 
importantly, out of the way. 

If you feel creative and want to 

tack.le more extensive storage 
enhancement projects, you may want to 
create an extra closet or cupboard by 
building a unit across one entire wall of 
your bedroom or family room, space 
permitting. You can build these yourself 
or buy ready-to-assemble units. 

GO FOR 
THE GOLD 

If you have the time and inclination 
to build your own , make sure you plan 
your project carefully on paper first, so 
you know exactly what you'll need in 
terms of space and materials. It's also a 
good idea to consult with the experts at 
your local building supply centre to 
make sure you use the appropriate 
materials. You want the end product to 
be both durable and attractive. 

WITH OUR AWARD WINNING GOLD OFFICE 

UNUSED SPACE 
You can also make previously unused 

space into handy storage areas. For 
instance, the space beneath a staircase 
provides great potential for extra 
storage. 

You can also build a window seat, 
complete with storage below for 
puzzles, games and toys. This is an 
excellent idea for a child's room. 

When looking for storage 
opportunities, don't forget the attic. If 

1989-90 

Member of 
Real Estate Board 
of Ottawa-Carleton 

YOU 

YOU 

YOU 

YOU 

YOU 

GET YOUR CAREER ON THE RIGHT TRACK 

owe it to yourself to investigate all the possibilities, 
if your career isn't all it could or should be. 

will receive Century 21 CareerTrak training as well 
as in-house training that will help you to progress 
and develop your career whether you are a new or 
an experienced salesperson. 

will receive support from a Broker and Support 
Staff who care about your success. 

will have a Broker who is in the office and is non
competitive. 

will be part of a highly successful team, we have 
been in business since 1946. Our office has been 
consistently Gold Oub for over 10 years. 

See our ad on the real estate 
page of this week's Press. 

McIntosh & Proulx 
Real Estate Limited _,,.,.,. e,01< .. 

504 Main St., Winchester 
Tel.: 774-3990 

Oita- Direct Line 821-3972 

WE ARE LOOKING FOR QUALITY PEOPLE 
CALL TODAY FOR A CONFIDENTIAL INTERVIEW 

··············-· · ••,••.··.•>.•.-:•:• .•:-:-.-: -: -:-.-:-:-:-: -:-:-:-:-:-:-:-:-:-:-:-:::•>::::::::::::::::::::::-:::::::.;.:-;.:;:;:::;:::::::;:::::;:;::-,:,-:-:-·-:-·-·.·.·.·· · · 

111.llflt■lri\; 
Because of you,_ my clients, and 
the confidence you have placed in 
me, 1990 was an outstanding 
year. 

*I ranked ninth among over 8,000 
sales representatives in the 

-Canadian Century 21 ® network 
in total number of units sold. 

At the Century 21® International 
Convention, I was recognized with 
the Centurion Award again this 
year, and adipitted as a member 
to the . exclusive PRESIDENT'S 
CLUB, reserved for the top 21 
salespeople in Canada. 

But most satisfying for me was, and is, the experience of 
bringing buyers and sellers together 

for the betterment of all. 

BUY WITH CONFIDENCE • SELL WITH CONFIDENCE 
Call 77 4-3990 and ask for Alan LaPierre 

Home ownership may be 
the right decision for you. 
Isn't it time you found out? 
Alternative Financing is available. 
Let me explain the choices and show you 
the advantages and disadvantages of each. 
Complete market value analysis 

McIntosh & Proulx 
Real Estate Limited 
Member Broker 

Tel.: 
774-3990 

Ottawa Direct 
821-3972 

of your present home at no cost or obligation. 
Please give me a call. 504 Main St., Winchester 

This advertisement ls not intended to solicit any homes already llstedfor sale. 
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• Keep IDsurance current 
Thank You Contrary to popular belief, the 

insurance value of your home is not 
based on the market value, even if you 
subtract the value of the land from the 
market value of the property. Insurance 
is based on the replacement cost of a 
dwelling. In simple terms, this is the 
cost required to teplace or duplicate a 
totally destroyed building. For this 
reason, your house insurance should be 
reviewed annually to provide coverage 
for new changes and assets acquired. 

Insurance company estimations are 
initially based on the construction cost 
per square foot. Value is then added for 
features such as finished basements, 
extra bathrooms, fireplaces and outdoor 
decks. Consideration is given to 
standard, custom or luxury finishes for 
panelling, walls and carpeting. From 
these three factors, the total amount of 

Outdoor decks 
good investment 
With the summer season just .around the 
corner, why not p_lan now to expand 
your living space outside? When you 
mention outdoor Jiving, most people 
immediately think of installing a pool. 
Generally speaking, this is a poor 
investment as you don't get back its cost 
upon resale . 

The opportunity for outdoor 
illvestment lies in decks. Wooden decks 
produce added living space, a new area 
for entertaining and a great play area 
for children, where they can easily be 
supervised . In the real estate business, · 

, every thing is assessed by the cost per 
square foot, in which case decks are 
much less than the cost of additions or 
finishing enclosed space. 

Furthermore, the potential for decks 
is limitless, appealing to a wide 
spectrum of buyers . This is the key to 
property appreciation. 

When considering construction of a 
deck, there are various aspects .. to look 
at: privacy, access to the home, view, 
safety and protection from the sun , 
wind, etc. 

One last concern: ensure that th~ job 
looks professional and complies with 
building codes, whether you hire 
someone or decide to do it yourself. 
Only those decks installed properly will 
become value-added features. 

Call or visit our nearby Linda! Cedar 

Model Home and enter a world of vau lted 

ceilings and award-winning architec ture. 

Pick up our 200-pagc Linda! Cedar 

Homes custom home planbook. Then 

bring in your ideas and our staff will help 

you get start ed. 

ALindal Cedar Homes 
lnde pn1d e ntl y di s trihuted by : 

UPPER CANADA 
CUSTOM HOMES INC. 

• 543-3375 • 

-insurance for the property may be 
established. 

The contents of the home may be 
written up in a separate section of the 
policy. Jewellery, clothes, furniture and 
appliances are commodities usually 
included in this section. 

Mortgage terms generally specify 
that the homeowner carry house 
insurance that has a face value in excess 
of the mortgage amounts to provide 
protection from fire or other accidents. 

In addition to this basic coverage, it 
is essential to insure the house for its 
appreciated value so there are enough 
dollars to rebuild the house to the same 
specifications, should an accident ever 
occur. Otherwise, only the mortgage 
will be covered and the homeowner will 
be left with a huge Joss. Bottom line: 
review your house insurance each year. 

To all my past clients who 
have helped me to achieve 
top awards in the Century 
21 ® system over eight years. 

If you are thinking of 
buying or selling a house, 
please give me a call. 

McIntosh & Proulx 
Real Estate Limited Member &okor 

504 Main St., Winchester 821-3972 

Linda Fisher 
Sales Representative 

821-3774 

How does your 
garden grow? 

Cultivate new skills. 
Watch for our 

Special section to the 

WINCHESTER PRESS 
Wednesd~y, May 8, 1991 

(Still time to book ad space. Please call 774-2524.) 

l,, 



Understanding the 
; 

conditional offer 
In a real estate market, such as the 
one we are presently experiencing, 
conditional offers are particularly 
common. A conditional offer is one that 
requires a condition or circumstance to 
be met before it is binding on both 
buyer and seller. 

If you are trying to sell your 
property, should you accept a 
conditional offer? While most of us 
would like to see only unconditional 
offers, this is usually not the case. So 
the seller must learn to deal with 
conditional offers. 

By far the most common condition is 
one covering financing. A buyer makes 
an offer, conditional on their being able 
to arrange financing . As a seller, you 
should have no problem in accepting 
this condition, providing the financing 
the buyer wants is reasonable , and the 
time frame is short - say, five banking 
days or less. This is where your 
salesperson can advise you, so be sure 
to ask their opinion. 

Another type of offer that is more 
difficult to analyze is that which is 

' conditional on the sale of the buyer's 
house . Accepting the offer means you 
may be taking your house off the 
market, even though it is not sold. On 
the other hand, if you reject the offer, it 
might be some tim~ before you receive 
another. 

· In the case of this type of conditional 
o ffe r, the first thing to do is to make 

sure that all other conditions of the offer 
are acceptable. This refers in particular 
to the price, the financing, and the 
closing date. 

The next step is to gather 
information regarding the house the 
purchaser is trying to sell. If it has been 
on the market for a while, this might be 
a good indicator as to the overall 
likelihood of the house being sold. Get 
your salesperson to provide you with 
this information. If the house is close 
by, you may even want to go and look at 
it. Then you can decide for yourself 
whether or not it will sell. 
Consequently, this decision will dictate 
whether or not you should accept the 
conditional offe r. 

Finally, don' t forget to include an 
escape clause. This will allow you to 
continue to offer your house for sale, 
even though you have accepted a 
conditional offer. You want the 
salesperson to continue to work for you, 
and you want potential buyers to see 
your property. The escape clause.should 
give your buyer either 48 hours to make 
their offer unconditional , or allow you, 
the owner, to accept a firm offer on the 
house if one is made. 

Remember not to refuse conditional 
offers on the purchase of your home 
right away. There are far more houses 
on the market these days than there are 
offers being made. You should examine 
each offer separately, letting it stand on 
its own merits . 

THOM REALTY 
LIMITED 
REALTOR · 

MORRISBURG SHOPPING CENTRE 543-3598 

Iroquois beauty. Brand spanking new three
bedroom raised bungalow, eat-in kitchen with 
pl enty of cupboards, finishedJamily room. 
Asking $146,700. ·:- ¼ -~-

Can't afford a waterfront lot? We have the 
next best alternative with possible river access. 
Two-plus-one bedroom brick bungalow located 
on Lakeshore Drive between Morrisburg and 
Iroquois. Asking $135,500. 

Williamsburg. Three-bedroom brick bungalow, 
living room with fireplace, large deck off eat-in 
kitchen, central vac, professionally landscaped, 
automatic irrigation system. Asking $126,900. 
MLS#9114 

M &tlida TownsJiip. Three-bedroom raised 
bungaiu"', iarge deck off dining area, family 
room with fireplace and children's play centre, 
plenty of closets. Asking $119,500. 

Morrisburg. Owner-occupied with income, 
each unit having three bedrooms, laundry 
facilities in basement, 4-piece bath and 
additional half bath in larger unit. Asking . 
$126,000. . 

Business only. Greeting card and gift business. 
Purchase price includes fixtures, shelving, racks, 
etc. Inventory to be purchased at wholesale cost. 
Presently houses a retail postal outlet. Asking 
$20,000. 

Karen W. Gorrell - Broker - Res: 543-3195 
Gordon W. Thom - Associate Broker - Res: 543-2585 
John H. Miller - Sales Representative - Res: 543-3195 
Charles (Chuck) Barkley - Sales Representative - Res: 448-36Ql 
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~Prestige 
.., Financial Services Inc. 

IF YOU'RE WOKING FOR THE BEST 
MORTGAGE RATE, THAT'S OUR CALl;,ING 

TODAY'S 
BEST 

RATE CMHC Insured 

•Up to 85% 1st mortgages with no CMHC/MIC~ fees 
• Residential !st & 2nd 
• Commercial/ 

Industrial 
• Land/Construction 

• Rural Mortgages 
• 10 Month Rate Guarantees 
• Immediate Approvals 

Christopher· Braglnetz, Mortgage Consultant. Mobile 769-9687 

. DIRECT LENDERS FOR The Prudential®> . 
FOR GREAT SERVICE CALL 
723-4634 or 1-800-465-4634 

MEMBERS OF THE OMBA 
146 COLONNADE ROAD, SUITE 206, NEPEAN, ONTARIO K2E 7Y1 

FOR YOUR FREE MARKET EVALUATION 
CALL ANY OF US 

Anne Blaine ......... 258-2064 OR DROP/NAT 
Ron Barnes .......... 258-4077 
Lynne Robinson ... 258-3721 142 Prescott Street 

KEMPTVILLE Dick Sculthorpe ... 258-5013 
Ontario KOG 1 JO 

Jean Somerville ... 258-597 4 
258-7486 Bill Wheeler ......... 25'8-3643 

Lisa Grue .. ........... 989-2861 

IROYAL LEPAGE~ • 

ITS GOOD TO KNOW SOMEONE WHO KNOWS 

RFMtK® 
Homestead Realty Ltd. 
1133 Concession St. 
Russell, Ont. 
445-2133 

i 

Russell Village, $149,900. 3-bedroom 
split-level , 2-car garage, large lot, rec 
room with bar in finished basement. A 
pleasure to show! Al Clarke, 
445-2133/443-3627 . 

Russell Village• $143,900. 3 plus 1 
bedrooms, large lot (141 'x150'), main
floor family room ytith fireplace. Quality 
home backs onto wooded area. Al 
Clarke, 445-2133/443-3627. 

3. 75 acres backing onto Castor River 
near Russell , $137,500. 3 bedrooms 
plus office, completely updated. Nature 
lover's paradise. Kari Hanes, 443-2598. 

Stately older 3-bedroom home, 
$93,900. On beautiful treed 1-acre lot. 
Well maintained and renovated . 
Brinston area.· Kari Hanes, 443-2598. 

Russell Village, $159,900. 1-year-old 
home that shows better than most 
model homes. bright and comfortable 
with many extras. Truly a place you 
would want to come home to . Call Bill 
Walsh, 445-2133. 

Russell area, farm, $209,90(1. Ideal 
setup for horse lovers with 20 box 
stalls, approximately 50 acres of mixed 
land, mostly open, some bush. Older 
4-bedroom home, plus mobile home. 

. Beautiful property. Call Bill Walsh, 
445-2133. 
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GST: When and where it applies to housing 
-Although the new GST tax is collected 
at a rate of seven per cent on the sale 
price of goods and services, it doesn't 
apply to every type of home or every 
form of real estate service . 

The following infonnation outlines 
how the new tax works in the housing 
market. 

NEW HOMES 
When you buy a newly-constructed 

home, condominium or townhome, the 
entire purchase price - including the 
land - is taxable. In Southern Ontario, 

. where land values are particularly high, 
new home buyers will end up paying 

. significantly more GST than the Federal 
Sales Tax it replaces. 

If you want to rent your new 
property to tenants, the full seven per 
cent GST is charged on the purchase 
price. However, if the home is going to 
be your primary residence, it may 
qualify for a partial GST rebate, 
depending upon the sale price. 

For homes costing $350,000 or less, 
you will receive a rebate of 36 per cent 
of the GST paid - to a maximum of 
$8,750. This means you pay 
approximately 4.5 per cent GST (not 
seven per cent) on the purchase price. 

RESALE HOMES 
You don't have to pay GST on the 

purchase price of a used residential 
home. In other words, the purchase is 
exempt from GST. 

Revenue Canada defines "used 
_ residential property" to include an 
· owner-occupied house, condominium, 
apartment, summer cottage, vacation 

· property or non-commercial hobby 
far~. They refer to "used" as 
residential property that was occupied 

Everywhere You Look- ·· 

as a residence before you bought it. 

Used property can also mean a 
recently-built house that is substantially 
complete and has been sold at least once 
before you buy it. For example, if a 
new house is purchased and·resold 
before being -occupied, the home's 
resale price will normally be exempt 
from GST. 

An owner-occupied home is 
considered a residential property when 
it's used primarily as your residence. 
So, if you are self- employed and 
purchase a resale home that includes a 
room used as an office, the entire home 
still qualifies for the GST exemption. 

However, if your owner-occupied 

ALBERT GALE 
REAL ESTATE LTD. 

530 Main St., Winchester 
774-2881, 774-GALE 

(Butch) Oldford 
774-3497 

Keith Droppo 
448-2404 

De/burn Baker 
987-2805 

Going Places? 
Specialists in 

COMMERCIAL 
FARM 

RESIDENTIAL 

EVERYWHERE 
YOU LOOK! 
That's our logo and this is our 
neighborhood. We work 
hardest for you - our friends 
and neighbors. From 
Vancouver to Newfoundland, 
people come to us for homes 
in Winchester and area. 
Business or investment 
properties - call the people 
with the know - the GALE 
PROFESSIONALS. 

WE'RE SMALL~ BUT WE SELL BIG 
WE ARE EVERYWHERE 

Our company is going ·and growing! 

home is not used mainly for residential 
purposes (for example, a retail store 
with a small apartment upstairs), only 
the residential portion is exempt from 
GST on resale . The non-residential 
portion of the purchase price is taxable . 

If you are planning to purchase a 
resale home, the seller can supply you 
with a certificate stating the property 
qualifo~s as "used" for GST purposes. 

As with most taxes, there are 
exceptions to the GST rules regarding _ 
resale housing. For instance, most sales 
of real property by charities, non-profit 
organizations and other public service 
agencies are exempt from GST. Contact 
your realtor for additional informarion. 

THE REAL ESTATE 
TRANSACTION 

GST applies to most of the services 
· provided in completing the real ¢state 
transaction. For example, seven per 
cent GST is applied to the commission a . 
realtor charges for facilitating a sale. 
The tax is paid by the person 
responsible for paying the commission -
usually the seller. 

Realtor commissions are taxable 
even if the total GST owed is reduced 
by a rebate, or the sale of the property 
is exempt from GST. For example, if 
you sell a used home, the sale price is 
exempt from GST, but the realtor's 
commission is still taxable. 

GST applies to many other services 
involved in the·real estate transaction. 
These include fees for appraisals, 
referrals, surveys and legal assistance. 
Again, GST•is charged on these fees 
regardless of whether the house you 
purchase is exempt from the tax. 

One exception is that mortgage 
broker fees are exempt from GST if the 
fees are charged separately from any 
taxable real estate commissions. 
Additionally, mortgages and interest on 
mortgages are GST exempt. 

WHEN PAYABLE 
GST is normally due and payable 

when the real estate transaction is 
,completed. This is usually referred to as 
the "closing date". 

- For buyers, GST owed on the 
purchase price of non-exempt property, 
as well as fees and commissions for 
professional services, is paid at closing . 

- For sellers, GST owed on fees and 
commissions for professional services is 
paid at closing. 

MORTGAGES 
Before you purchase, or 

renew your existing mortgage 

CALL 
JAMES M. KEALEY 

824 Meath Street 
Ottawa, Ontario 
K1Z6E8 

Office: 728-6550 
Fax: 728-8994 

Metcalfe Office 821-4751 
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Scout out the neighborhood before you buy 
Ask any real estate professional to 
pinpoint the three most important things 
you should consider before purchasing a 
home and you're likely to hear the 
words: "location, location, location". 

While it's important to like the home 
that you're going to live in - its 
appearance, size, affordability and 
comfort - the location you choose also 
has a great deal of bearing on the future . 
value of your home. , 

If you' re thinking of purchasing a 
home, whether you're a first- time or 
even a fifth-time buyer, it's a good idea 
to sit down and ask yourself a series of 
questions before you go out scouting for 
that new abode. 

This is called "pre-qualifying" 
yourself. Realtors do this all the time 
for purchasers, to get a good indication 
of what their customers are looking for. 
By doing this ahead of time, you can 
give both yourself and your real estate 
professional a very clear idea of exactly 
what you want. 

EXAMINE AND IDENTIFY YOUR 
PRIORITIES 

Identify your priorities. If you're 
selling your current home, are you 
trying to upgrade to something that's 
more spacious and closer to local 
schools or your workplace? Or have you 
decided to scale down to something 
smaller and easier to take care of -
perhaps a small bungalow or a 
low-maintenance condominium? 

Use the same approach if you're a 
first-time buyer. Why do you want to 

buy a home? What types of features are 
you looking for? Is proximity to local 
transit a necessity? Are you anxious to 

. be closer to shopping facilities? If you 
work out of your home, do you require 
a very quiet, more remote location? 

Try prioritizing your specific needs 
and wants on paper. If you have a 
family, their needs must also be taken 
into consideration. For instance, would 
you like to live within easy walking 
distance of schools? If your family is 
sports-minded, 'would you like to live 
relatively close to recreational facilities? 
Would_ you prefer to live within the 
vicinity of a hospital? If you live in a 
large tirban centre, are you tired of long 
commutes to work? 

SCOUT AROUND 
Once you've identified and 

prioritized your wants and needs, start 
scoping dut neighborhoods that you feel 
will meet your requirements. 

But remember to always keep your 
budget limitations in mind. 
Undoubtedly, most people would prefer 
to live in prosperous, upscale 
neighborhoods, but this isn't always 
firiancially possible. It's important to be 
realistic. Many people have made the 
mistake of overextending themselves 
financially simply because they got 
carried away. 

You may also want to consider 
looking at neighborhoods which are 
being revamped and revitalized. Many 
people have benefited from buying 
"handyman's specials" in areas where 

~xtensive renovations have taken place 
(Cabbagetown in Toronto is a prime 
example). Property values in s1•-::h 
locations often soar once revitalization 
gets under way. 

GET A FEEL FOR THE AREA 
Drive around the neighborhoods that 

appeal to you and try to get a general 
feel for the community. Do people 
appear to take pride in their properties? 
Tidy, well-kept properties usually 
indicate a stable neighborhood with a 
good sense of community spirit. 

Try walking around the 
neighborhood as well, and go there at , 
times of peak activity to see how much 
traffic there is and what the general 
noise level is like. If you're serious 

about moving into the neighborhood, 
repeat your visits; go there on a 
weekend, weeknight, and even in the 
middle of the day. 

Once you've narrowed down your 
location preferences, get a real estate 
professional to show you properties in 
the area. Realtors should be able to give 
you a comparative analysis of the 
selling prices of other properties in the 
neighborhood. You can then compare 
these to the list prices of the homes 
you're interested in. 

It's inevitable that you probably 
won't be able to achieve each and every 
one of your priorities. But by clearly 
identifying your needs, wants and 
financial limitations, you'll come much 
closer to realizing your goal. 

You can make your move with 
confidence: get a rate from us today, 
and we'll guarantee it for a full ninety 
days from the date you apply. 
Find out how you can save. 

Inquire at one of the following branches: 

Winchester .............. 774-2527 
Williamsburg .......... 535-2332 
Morrisburg .............. 543-3756 
Iroquois ................... 652-4848 
Ingleside .................. 537-2245 
Finch ....................... 984-2981 

No other major bank in Canada 
is offering all these benefits, 

CC Bank of Montreal 

so why on earth aren't you 
switching to Batik of Montreal? 

>. 
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Ontario .Hydro's New 
Heat Pump Incentive Program 

Energy efficient heat pumps can reduce heating costs in the home 
by up to 65% com_pared to conventional electric heating. 

So, Ontario Hydro is offering homeowners a choice of financial incentives 
to purchase any of three types of energy efficient heat pumps. 

Who is eligible? Customers are 
eligible for this program if: 
I) They have an existing electrically-heated home 

(50% electric for a minimum period of one year) 
in areas where natural gas is not available. 

OR 
2) They arc building or buying a new home where 

natural gas is NOT available. 

Which heat pumps are 
eligible? Only products listed by 
Ontario Hydro· as qualified for this program 
are eligible. 
Three types of heat pumps qualify: 
I) Air Source 2) Ground Source 3) Bivalent 

What are the rebates? 
1) Air Source heat pumps : a $500.00 rebate or 

Enermark Scotiabank financing below prime. 

2) Ground Source heat pumps: a $2,000.00 rebate or 
$1,000.00 rebate plus Encrmark Scotiabank 
financing below prime. · 

3) Bivalent heat pumps: a $1,000.00 rebate o_r 
$500.00 plus Enermark Scotiabank financing 
below prime. Only propane backed units qualify 
for rebate. 

Verification of eligibility must be obtained from an 
Ontario Hydro field or area office prior to installation 
and financing. ~--

To obtain more information on our incentive 
program, contact the eligible heat pump dealers 
listed below: 

EnerMark~LOAN PLAN! F1NANcEosy Scotiabank § 
The Electnc,ty People '"c::::==========:=i 

J.C. Robinson & Sons Ltd. 
1726 Bank St., Ottawa 733-2481 
Cro111ul Source, Water Source Ul/(I Air to Air Heal Pw11ps 

Ottawa Air Design 
IO Sunderlgmd St., Nepean 723-8503 

Ground Sottrt"l' Heat Pw11p.1· - Air to Air Heal Pumps 

Donwel Heating 
and Air Conditioning Ltd. 

Box 359, Greely 821 -3746 
Water and Ground Source Heat Pumps 

W.R. McMillan 
Mechanical Ltd. 

RR 4, Winchester 774-2750 
Air to Air Heat Pumps 

Federal Air Conditioning 
1038 Belfast Road, Ottawa 74~-7103 . 

Air lo Air Heat Pumps and Ground S\mrce Heat Pu11111s 

E.N. Blue Ltd. 
Heating and Air Conditioning 

692-4381 
(Quality fur over 30 years) 

Arthur Thom Electric Ltd. 
RR 3, Williamsburg 535-2720 

1lir to Air lit-at l'u11111s . Gro,md So11n-1· lit-at l'1111iJ1s . 
A Growul Source Loop lnstaller - Serving D1111das Ji1r 111·cr 40 years 

Manotick Refrigeration 
& Appliance Ser.vice 

A division or Manotick Energy Systems Ltd . 

Waterloo St., Kars 489-2073 
Water Source, Air tu Air Heat Pumps 

Multi-Trades 
Property Services Inc. 

Fur all your air co11ditio11i11g, heating, sheet metal and 
ground source heat pump requirements, call the professio11al.1·. 

Quality at an affordable price. · Please call 837-2925. 

Josee Ricard/Ken Gutoske 
Energy Management Representatives 
613-774-2426 

Orleans - Russell 

ontario hydro 
Winchester area 
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